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GENERAL AGENT 
WANTED IN 
PENNSYLVANIA OHIO U 
INDIANA MICHIGAN f 
ehe ILLINOIS VERMONT 
DELAWARE 
e@e 
? We have an -" ning in the above 
name - territory fe an insur: ma 
who is intereste d in obt Lining 5s ceatitaivl 
id icra HOME OFFICE: NEW YORK 
Mra. Mien ge nt ila 
will ring you complete tik pai ane 5 C A S U A L T Ay | N S U R A N C E 
FIDELITY AND SURETY BONDS 


INTER-STATE Royal established reputation attracts busi- 
BUSINESS MEN’S ACCIDENT ASSO. ness. Continued right observance of con- 
The Oldest Organization of its Kind in America tract obligations renews it. 


BROWN HOTEL BLDG.—DES MOINES, IOWA 
ERNEST W. BROWN, Sec’y-Treas. | 
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PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 


Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 









Henry W. Ives & Company 


INCORPORATED 1910 


75 FULTON ST., NEW YORK 


UNDERWRITING MANAGERS for 
THE UNITED STATES and CANADA 


FOR 
RAIN INSURANCE EXCESS COMPENSATION 
“Inland Lloyds” CASUALTY COVERS 
of New York 


Security Mutual Casualty Co. 


Cash Deposits in OF CHICAGO 


New York State 


$415,050.50 Assets $6,800,000 


Surplus $2,210,000 


Duly organized, approved 
and licensed by the Insur- 
ance Department of New 


York. Surplus and Reserve $6,200,000 


STRONGEST CASUALTY 
COMPANY IN AMERICA 


ALL FORMS OF INSURANCE 
ACCEPTED 






























LIFE INSURANCE 
LAW MANUAL 


FOR AGENTS 


By Wilfrid Bovey, B.A., LL.B. 


This valuable new work deals with 


LEGAL ASPECTS OF QUESTIONS ARISING 
IN THE DAILY WORK OF INSURANCE MEN 


In plain, untechnical language it explains the general 
principles of law which govern the insurance con- 
tract the 

RIGHTS AND LIABILITIES OF THE COMPANY, THE 


INSURED, THE BENEFICIARY, THE ASSIGNEE 
AND THE AGENT 


It tells what pitfalls should be watched for, and how 
many of the difficulties which have given rise to liti- 
gation may be avoided. It explains the importance 
of a knowledge of statute law, and tells what subjects 
are generally dealt with by statutes. 

EXPLANATIONS ARE ILLUSTRATED BY EXAMPLES 


Price $3. 
THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
Insurance Exchange NEW YORK 








Do You Ever Dream? 


Nearly every life insurance agent does dream. He dreams 
of an agency contract that will offer him unlimited opportunity 
with a constant incentive to greater personal production and 
to agency building. A contract that not constantly 
hamper, restrict and limit his activities. A contract that gives 
complete assurance that he is protected and will receive the 
fruits of his labors. A contract with no one to interfere be 
tween him and the Home Office. A DIRECT HOMIE OF- 
FICK, CONTRACT with liberal commissions and UNRE- 
STRICTED TERRITORY. A _ flexible contract—Commis 
sions automatically increasing with production, and doing away 
with the annual squabble for a better contract. <A contract 
giving VESTED RENEWALS 


does 


What more could any one ask? 

Oh, ves! PERFECTED ENDOWMENT POLICIES to 
sell. The objection of most agents to endowment policies ts 
removed by returning the premiums paid in excess of the 
ordinary life premiums in the event of death, 

And all of these advantages in a rapidly growing company, 
unsurpassed in service to policyholders and agents. A com- 
pany licensed in sixteen states, with Sixtv-five Millions of in 
surance in force, with Bight Hundred and Highty Thousand 
Dollars surplus to policyholders 

You have dreamed of such a contract but if you are the right 
sort of man you can actually possess one. Let's get acquainted. 


The Company where dreams come true. 


THE COLUMBUS MUTUAL LIFE INSURANCE COMPANY 
COLUMBUS, OHIO 


Cc. W. BRANDON, President. D. E. BALL, Sec’y & Actuary. 
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Underwriting and Investment Profits 
and Losses of Casualty and Mis- 
cellaneous Insurance Companies 
in Ten Years 











Business Life Insurance 
St. Louis Situation 
As a Man Thinketh 

by William T. Nash 








NEW YORK RATING ORGANIZATION UPHELD 


Court Says Body Has Right to Rule on Commissions, Brokerage and 


HE New York State Fire Insurance Rating 
Organization has a legal right to adopt 
rules governing commissions, limitation of 
agencies and brokerage, according to a de- 
cision handed down last week by Justice 
Victor Dowling sitting in the first depart- 
ment of the Appellate Division of the New 





York Supreme Court. The opinion of 
Judge Dowling held that the Rating Organization, 

As a voluntary unincorporated association, has the legal right to make 
rules and regulations upon the three subjects enumerated, (limitation 
of commissions, the number of agents and brokerage generally), subject 
to the determination of their reasonable and non-discriminatory nature, 
first by the Superintendent of Insurance and then by the courts. 

This opinion, which was unanimous, clarifies the issue in- 
volved and brings the entire question squarely into the open. It 
will be recalled that last year the Importers & Exporters Insur- 
ance Company, New York, and thirty other companies, sought 
a writ of mandamus against Sumner Rhoades, as treasurer of 
the Rating Organization, to compel that body to furnish its 
service upon certain terms stipulated in the petition filed. Jus- 
tice Lehman, in the State Supreme Court at the time, rendered 
the decision granting the writ form was not satisfactory to 
either the defendant or the plaintiff and, although the Rating 
Organization has been furnishing its service to the petitioning 
companies, both parties appealed and the case thus came before 
Judge Dowling. 

Justice Lehman’s verdict did not touch upon the basic con- 
tention of the Importers & Exporters, and the thirty other 
companies, that the New York State Fire Insurance Rating 


Limitation of Agencies 


3 


Organization had no legal right to formulate rules governing 
limitation of commissions, number of agents, brokerage, etc., 
but Judge Dowling’s opinion has definitely raised this point and 
decided it in favor of the Rating Organization. The petitioning 
companies, through Goldman & Unger, their attorneys, have 
announced their agreement to appeal from Judge Dowling’s 
finding and, when this is done, the matter will come before the 
Meanwhile the Rating Organization, ac- 
cording to David Rumsey and Louis J. Wolg, of Rumsey & 


Court of Appeals. 


Morgan, its attorneys, has expressed its satisfaction with the 
opinion of the Appellate Division, and there the case temporarily 
rests. 

Judge Dowling, in his decision, reviewed the history of the 
difficulty and quoted the New York Superintendent of Insur- 
ance to the effect that he believed the subscribers’ and members’ 
agreement of the Rating Organization to be successful in meet- 
ing current needs, and that, 

Control of commissions, brokerages and limitations of agencies is 
properly within the jurisdiction of the defendant association (the New 
York State Fire Insurance Rating Organization) and that the inclusion 
of such a provision in the basic agreement is necessary and proper for 
the protection and benefit of the public. 

The decision further gave the reasons for Judge Dowling’s 
opinion, and at this point, with regard to the Rating Organiza- 
tion, stated: 

It is a voluntary association and it has the right to restrict its member- 
ship to those who are willing to sign the uniform agreement which consti- 
tutes its contractual relationship with its members. As incidental to its 
very existence, it has the right to make rules or by-laws, governing the 
transaction of its business and binding upon its members so long as they 

(Continued on page 33) 
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THE MAKING OF THE FIRE INSURANCE RATE 


Ldward &. Tardy, {3st stant Manager; Ner York Fire Insurance Ixchange™ 
Twenty-Ninth Article 
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The Aubin Schedule 


One of the schedules which was developed in 1876, the 
Aubin Schedule, has generally been known to rating men, but 
from the fact that it has applied only in St. Louis it never re- 
ceived the wide recognition which its merits deserve. It has 
recently been my good fortune, through the courtesy of Mr. 
J. H. Kenney, Secretary-Manager of the Association of Fire 
Underwriters of Baltimore City, to receive a copy of this for 
presentation to the Insurance Society of New York. When I 
stated that this schedule was known to rating men, I should 
have put it a little differently and stated that it was known of, 
but I think is not intimately known. 

C. T. Aubin, C. E., was secretary to the St. Louis Board of 
Fire Underwriters for many The schedule which he 
developed was printed February 15, 1876, and bears the title: 
“Schedule of Rates of the St. Louis Board of Fire Under- 
writers for Calculating Premiums on Brick Buildings and 
Aubin, C. E., Secretary of the Board.” 
First, a basis estimate ; second, 


years. 


Merchandise, by C. T. 

This schedule was based on: 
a standard of construction for buildings with appropriate 
charges for departure therefrom; third, charges for occupan- 
cies and their incidents ; fourth, charges for external exposures ; 
fifth, differential charges to measure contents damageability. 

A mere recapitulation of these headings is sufficient to show 
how modern this schedule was. 

The preface addressed to underwriters is brief, but sets 
forth the fundamental ideas which governed Mr. Aubin in his 
work; it is as follows: 

TO UNDERWRITERS 
In presenting this system of Schedule Rating to the insurance fra- 
I only claim a step forward, and not perfection; but to get to 


ternity, 
and it has been subjected to many 


this point has taken seven years, 
modifications during that period prior to its presentation for your kind 
consideration. 

The requirement in the construction of a standard building is, in 
my opinion as a civil engineer, what it should be in order to obtain 
sufficient strength to bear the weight of merchandise therein and allow 
its contents to burn without communicating to adjoining structure. As 
to the charges for the different deficiencies, I have made a careful study 
of them, having in St. Louis for eight years attended every fire night 
and day, in order to ascertain: the draught produced by hatchway, well 
hole, etc.; the damage caused by skylight on building adjoining the 
fire; the downward current of the flames on the adjoining building after 
clearing the parapet; the rapidity of consumption; respective heat 
created by different classes of stock, and, by the result of the adjust- 
ment, their different average of salvage. 

I am of the opinion that the building should be charged for each 
and every element of danger it contains, and as a charge is affixed for 
each stock therein, they are mutually charged for one another’s danger. 
Such charge should not be added flat but according to the table on page 
4 of the Schedule, which will prevent the rate from running out of 
sight and raise the charge in a just proportion. I think that if two 
drug stores are contained in the same building, the danger is greater 
than one, but not twice as great. In applying the Schedule Rating great 








Make the base 


care should be used in affixing the different charges. 
high enough, and the charges for deficiencies what they are really worth 
and no more, in order to leave your rates at paying figures when the 
improvements are made. 

The locality to which it is to apply should be considered as unin- 
habited; each and every building rated according to its construction. 
Charge for simple exposure to each other for every building within 
thirty feet of unprotected openings. Then the occupancy should be 
taken, the charge to the building for the same be made; and the charge 
for special exposure will then be regulated. 

Special hazards by this system can be rated as well as mercantile 
risks, by charging for each element of danger it contains. See elevator 
charges, pages 27 and 28; cotton mill, page 23; tobacco factory, pages 
86 and 87; flouring mill, page 30. See also page 99. To make a differ- 
ent rule for each class of hazards is, in my opinion, an error. To make 
excessive charges for imaginary deficiencies in order to obtain a de- 
disregarding the construction of the building, is a greater 
as the insured can remove such so-called deficiencies at trifling 
so doing, reduce his rate so low that no con- 


sired figure, 
error; 
expense, 
servative company will write it. 

In affixing the basis charge the efficiency of the fire department and 
water supply should be taken into consideration. 

The charges for exterior deficiencies should be regulated by the mean 
and maximum velocity of the wind, also by the topographical position 
of the locality. 

The charges for interior deficiencies should, I think, be everywhere 
the same, but in all cases where the same character of deficiency is re- 
peated in the same building, it should be charged according to the de- 
creasing ratio as follows: One 5 cents, two 8 cents, three 10 cents, and 
all additional 1 cent. From experience and experiments I am satisfied 
that the draught created by one, two or three hatchways is in the above 
ratio. 

I am confident that a uniform Schedule Rating throughout the country 
would prove beneficial to insurance interests and protect our commerce, 
tending as it does to improve the construction of buildings, and diminish- 
ing the risk of destruction of entire cities. 

Earnestly soliciting the co-operation of underwriters’ 
perfect the result of my feeble efforts, I remain, 

Yours respectfully, 


C. T. Ausin, C. E. 
The basis established was for a one-story standard building 

.40; this increased .05 for each story up to and including the 

The charge for a frame building was 50 per cent 


and will, by 


knowledge to 


February 15, 1876. 


seventh. 
additional. 

The permissible area in a standard building was based on 
the number of streets on which the building faced. If it faced 
on one street, it was 10,000 square feet, or 50 x 100. Two 
streets, 12,000 square feet; three street, 14,000 square feet; 
four streets, 16,000 sqquare feet. A charge of one-half cent 
was provided for each front foot or depth in excess of the 
standard provided. 

These two fundamental factors having been laid down—that 
is, the basis and the area, the schedule then proceeded to analyze 
the property and consider height; thickness of walls; parapet 
wall: roof; cornice; skylight ventilator, cupola, etc. 

(To be continued) 
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BUSINESS LIFE INSURANCE 
N Wednesday of last the 
Bureau at Washington, 


week 

Revenue 
D. C., issued amended regulations with 
regard to business life insurance which 
are of importance to all agents selling 
such policies, because they settle the moot 
question of whether or not premiums 
paid for this insurance may be deducted 
from the taxpayer’s gross income when 
It is made 
clear by the Revenue Bureau that pre- 


fling a Federal tax return. 


miums paid by a taxpayer on an insur- 
ance policy covering the life of an officer, 
employee or other individual financially 
interested in the taxpayer’s undertaking, 
and protecting the taxpayer from loss in 
the event of the death of the insured 
party, are not deductible from the tax- 
Up to this point 
the rulings obviously would apply to 


payer’s gross income. 


group life insurance policies also, but 


provision for such coverage has been 


made by the addition of the following 
paragraph : 

the 
a beneficiary under such a policy, except as 


Ii, however, taxpayer is in no sense 
he may derive benefit from the increased effi- 
ciency of the officer or employee, premiums so 
paid are allowable deductions. 

The full text of these amended regula- 
tions, which is given on another page of 
this THE 


cusses the things making up the gross in- 


number of SpEcTATOR, dis- 
come of a corporation for the purpose of 
Federal taxation, and, with reference to 
moneys paid on life insurance policies 
haming the corporation as_ beneficiary, 
States : Yi 





The proceeds of life insurance policies paid 
upon the death of the insured to a corporate 
beneficiary are to be included in its gross in- 
life mutual 


and of 


come, but in the case of and 


marine insurance companies foreign 


corporations there are special provisions. 
These opinions of the Revenue Bureau 
will clarify a matter that has been under 
almost constant scrutiny, with a view 
toward supplying life insurance agents 
with correct information for use in can- 
vassing for business insurance, and _ all 
such policies to their 


those offering 


clients should familiarize themselves 


with the amended regulations in order 
that they may be in a position to ac- 
curately reply to questions about this 
taxation, and thus 


phase of Federal 


render real service to their policyholders. 





UNDERWRITING AND INVESTMENT 
PROFITS AND LOSSES OF -CASU- 
ALTY AND MISCELLANEOUS IN- 
SURANCE COMPANIES IN TEN 
YEARS. 

-_ underwriting and investment 

profits and losses of one hundred 

of the strongest and largest of existing 
casualty, surety and miscellaneous insur- 
ance companies for the ten-year period, 
1914 to 1923, inclusive, are shown on 
page 9. ‘Some of them have only been in 
business for a short period of time, in 
which cases the number of years’ figures 
presented are denoted by a footnote. In 
one or two instances, while the company 
has been in business for the ten-year 
period, continuity of data could not be 
maintained, and the figures have been 
given for that number of years for which 
the information was complete. 

The first section of the miscellaneous 
casualty companies’ exhibit contains 
fifty-five companies for which the in- 
come earned was $2,282,479,806, and the 
underwriting profit was $11,689,013 net, 
or five-tenths of one per cent of such in- 
come, which is remarkably small in view 
of the extensive invested capital and tre- 
mendous amount of business transacted. 
The investment income of these compa- 
nies is shown to have been fairly re- 
munerative, $114,000,000 ap- 
proximately. A very large portion of 


namely, 


this was transferred to surplus account. 

Of the surplus earned nearly one-half 
was retained as surplus reserves while 
the other half was paid out in dividends, 
including stock dividends, which remain 


Copyright, 1924, by The Spectator Company, New 


rk, 
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with the company as capital for the pro- 
tection of policyholders, and including 
net remittances of foreign companies to 
their home offices. The net increase in 
surplus was $57,169,715. 

The second section of the table shows 
the data for accident and health com- 
panies, twenty-eight in number. Here, 
again, a net underwriting profit was 
earned, the ratio being somewhat larger 
than that for the miscellaneous casualty 
companies, and slightly higher than that 
of the underwriting profit earned for 
twenty-nine accident and health compa- 
nies in the decade ending with 1922. 

The accident and health companies and 
the other specialized groups were more 
successful with their underwriting re- 
sults than were the multiple line com- 
panies. 

Compared with surplus earned, the 
proportion of dividends incurred for 
both of these classes of companies was 
about the same, 51.2 for section one and 
53.7 for section two. 

The third division, embracing seven 
fidelity and surety companies, shows an 
underwriting income earned of $288,- 
549,141, averaging for each company 
about $41,000,000, or almost six times 
the amount earned by the average indi- 
vidual accident and health company, and 
ona par with the average amount earned 
by the multiple line companies. 

The underwriting profit, however, for 
the fidelity and surety companies was 
one-tenth of one per cent less than that 
earned by the accident and health com- 
panies, having been 2.3 per cent. The 
surplus earned by this group of seven 
companies amounted to over $23,100,000, 
including known underwriting profit, 
$6,800,000, and profits from investment¢, 
$16,300,000. Dividends paid from this 
earned surplus were comparatively 
heavy, a larger proportion, in fact, being 
paid to stockholders than for either of 
the two preceding groups; nevertheless, 
over $4,600,000 was retained by these 
their financial 


companies to increase 


borne in mind, 


incurred 


strength. It must be 
that the 
were partly stock dividends, which would 


however, dividends 
not deplete the security of policyholders. 

The table in group four exhibits re- 
sults of four plate glass companies. 
These enjoyed an underwriting profit 
which was appreciably greater than that 


(Continued on page 9) 
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KANSAS COURT DECISIONS 


Policy Does Not Become Life Con- 
tract at Death of Insured 


LAPSE NOTICE NOT REQUIRED 


Second Opinion Rules Companies Must Pay 
Disability Indemnity Throughout Life- 
time of Policyholder 
ToreKA, Kan., July 7.—A decision of im- 
portance to all the accident insurance companies 
operating in Kansas was handed down by the 
supreme court Saturday. It ruled that accident 
insurance policies containing a definite expira- 
tion date did not come under the provisions of 
the State forfeiture law and that the companies 
did not have to give the thirty-day notice to 

the holders of these policies. 

The decision was in the suit of Mrs. Ruby 
Pauline Balch of Olathe, against the Federal 
Life Insurance Company. The supreme court 
affirmed the decision of the district court of 
Johnson county. All of the companies writing 
accident business in this State have been watch- 
ing the progress of this suit for two years, as 
an unfavorable decision meant the payment of 
millions of dollars in old accident death claims. 
It is known that there were several suits in con- 
templation but awaiting the final decision of the 
supreme court in this case before being filed. 

Clyde Balch held an accident policy in the 
Federal. It provided that the premiums should 
be paid every three months in advance and if 
not paid that the policy should lapse at noon 
on the premium-payment date. Mr. Balch neg- 
lected to pay the premium due in June and also 
in September and a few days after the second 
premium date he was killed in an accident. 

His widow brought the suit to collect the 
insurance on the theory that accident insurance 
was life insurance in the event of the death of 
the policyholder by accidental means and there- 
fore that accident under the 
provisions of the law requiring 
thirty days’ notice of intention to forfeit a pol- 
icy. The lower court and the supreme court 
held that an accident policy which provided for 
the 
policy was not the same as a life insurance pol- 


insurance was 


forfeiture 


a definite expiration date on the face of 


icy and that the company was not required to 
give any notice of lapse to the policyholder. 
Accident insurance companies operating in 
Kansas must pay the 
natural life of a policyholder under a decision 
of the supreme court in the suit of T. W. 
Spencer the 
Surety Company, now in the hands of a re- 
Mr. the 
Wichita fire department and was injured in 


indemnity throughout 


against Kansas Casualty and 


ceiver. Spencer was a fireman in 


an accident. He held a policy in this com- 
pany by which it agreed to pay him fifteen dol- 


lars a week so long as he was incapable of 
I 


performing his duties and usual work as a 
fireman. 

His injury was such that he was dismissed 
from the fire department. 
two years of age at the time of the accident 
and after the company had paid the weekly 


indemnity for two years it stopped payment on 


But he was fifty- 
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the ground that Mr. Spencer’s usefulness to the 
fire department had expired by reason of his 
age and that the conditions of the policy had 
been fulfilled. 

Mr. Spencer brought the suit to collect for 
the rest of his natural life. The lower court 
and the supreme court both held that he was 
entitled to the weekly payments so long as he 
lived and that he was not subject to having 
the payments stopped because his age might 
cause his dismissal from the department be- 
cause of age. He was given a judgment for 
$9350, payment of fifteen dollars a week for 
the period of his expectancy. 


International Advertising Convention 
(From Our London Correspondent) 

Interest and activity are becoming keener as 
the time approaches for the holding of the 
the British Empire Exhibition, 
Wembley, London, on July 14 to 17, 1924. 

His Royal Highness the Prince of Wales 
has graciously consented to perform the open- 
ing ceremony; and the names of a large num- 
ber of prominent men figure on the list of 
speakers for the convention. 

The program outlined for convention week is 
as follows: 

Monday, July 14.—Morning, 
sion; afternoon, general session. 

Tuesday, July 15.—Morning, general session; 
afternoon, departmental sessions. 

Wednesday, July 
session; afternoon, insurance session. 

Thursday, July 17.—Morning, general busi- 
ness session; afternoon, farewell session. 

It will be noticed that a very liberal pro- 
portion of time has been allotted to insurance. 

The subjects announced in connection with 
the Insurance Advertising Section are: 

I. Methods and Management of a» Insur- 
ance Advertising Department. 

2. Overcoming Public Lethargy in the Mat- 
ter of Insuring Promptly and Adequately. 

3. Practical Application of Research Meth- 
ods to Life Assurance Selling. 

4. Place of an Insurance Journal in an In- 
surance Advertising Program. 

The last-mentioned item should prove partic- 
ularly interesting and instructive. 

During the last week in June the British In- 
surance Section intimated that requests for in- 
formation concerning the conference had 
already been received from 300 insurance offi- 
cials from Great Britain and the Continent. 

The chairman of the British Insurance Sec- 
tion is B. Smither (Clerical, Medical and Gen- 
eral Life Assurance Society), and the Hon. 
Secretary. is Vincent Lewis (Pearl Assurance 
Company, Limited). 


above at 


welcome ses- 


16.—Morning, insurance 


List of New York Brokers Issued 

The bulletin of the New York Insurance De- 
partment, giving a list of the persons. partner- 
ships, associations and corporations licensed as 
brokers throughout the State, has just been is- 
sued. The period included in the report is from 
January 1, 1924, to April 1 and Section 143 of 
the New York insurance law is printed together 
with the list. 


—= 


PLANS BIG CONVENTION 
U. S. National Life and Casualty Bringing 
Agents to Home Office 

About 500 representatives of the United 
States Life and Casualty Company are expected 
to attend the convention of the agents of that 
company, which will be held at the home office 
in Chicago, July 24-26. The Edgewater Beach 
hotel will be headquarters. 

An interesting and instructive program has 


been arranged, including addresses by depart. | 


ment heads on every phase of the business, 
A banquet on the evening of July 25 will be 
featured by the presence of J. A. O. Preus, 
Governor of Minnesota. The convention ac- 
tivities will be in charge of C. H. Boyer, vice. 
president and general manager of the company, 


Western Automobile Licensed 

Topeka, Kawns., July 5.—The Western 
Automobile Casualty Company of Fort Scott, 
Kans., has been admitted to write business in 
Kansas. This company was organized and se- 
cured a charter some weeks ago and applied 
recently to the department for authority to 
begin business. As soon as the papers had 
been completed and the examinations reported 
the department issued the certificate of author- 
ity. 

This is a stock company with a capital of 
$250,000 and a surplus of $50,000. It was or- 
ganized by officers and directors of the West- 
ern Automobile Indemnity Company, a mutual 
company at Fort Scott. The companies are 
entirely separate. The mutual company will 
write fire and theft insurance and the new 
stock company will write only liability, prop- 
erty damage and collision insurance and will 
not invade the fire and theft line at all. D. A. 
Davidson is president and W. E. Hammer is 
secretary of the new company. 


Colorado Industrial Commission Approves 
New Schedule 

The new schedule of rates for workmen’s 

compensation insurance for Colorado has been 





approved by the industrial commission of that | 


State. 
be in the neighborhood of 15 per cent and will 
apply not only to workmen’s compensation com- 
panies but to the State fund rates as well. 

The compensation carriers are responsible for 
the augmented rates partly because of a larger 
loss ratio than heretofore and partly because 
of amendments to the Colorado compensation 
law increasing benefits. 


The increase over the former rates will | 


Royal Indemnity Appoints R. T. Ravenel | 


The Royal Indemnity Company of New 
York announces that Robert T. Ravenel of 
Charleston, S. C., has been appointed general 
State agent for fidelity and surety lines, with 
headquarters at Charleston. 


Mr. Ravenel, due 


to his long experience in the business, is looked | 


upon as one of the ablest specialists in the 
Southern territory. 

Jac. D. Lesemann & Son 
represent the Royal Indemnity as 


agents at Charleston for the casualty lines. 


will continue to | 
general | 
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CHICAGO PLATE 
Satisfactory Plan 
mendation of 


GLASS COMMISSIONS 

Adopted on Recom- 
Special Committee 

A large number of companies writing plate 
glass insurance held a meeting last week for 
the purpose of developing a plan to allay the 
troublesome commission situation at Chicago, 
The 
meeting was called and presided over by Secre- 
tary G. I. Mechelbacher of the National Com- 
mittee on Acquisition Cost Limitation and Field 
Supervision. 


which has of late reached an acute stage. 


After discussing the situation for some time 
it was decided to appoint a committee of com- 
panies to formulate some plan of adjusting the 
difficulty. 
appointment, offered the suggestion that a com- 


rhis committee, immediately after 


mission agreement for Chicago be established 
with a 25 per cent limit. [Each company how- 
ever might be permitted two offices, either a 
branch office or general agent, at which a com- 
mission of 35 per cent would be permitted. The 
committee provided that companies claiming a 
necessity for more than the two offices would 
be limited to four at the maximum, and that 
offices in excess of the original two would not 
Such 
additional offices are to be permitted only on 
request to the Illinois Casualty Underwriters 


receive Over 30 per cent commission. 


Association or to the National Committee on 
Acquisition Cost. 
The solution to the present trouble was 


practically unanimously received by the meeting 
but before going into effect has yet to be sanc- 
tioned by the I[llinois Casualty 


Association. 


Underwriters 


Suggestive Facts About Automobile 
Insurance 

Conn., July 7—Back in 1911 

there were 639,514 automobiles registered and 


HARTFORD, 


in that year 210,000 cars were manufactured. 
Under personal accident policies the Travelers 
Indemnity Company then paid 1239 claims for 
automobile accidents amounting to $334,000. 

There was considerable agitation at that time 
about the increasing automobile hazard and, 
while some authorities were in favor of charg- 
ing a higher premium, there was talk of making 
areduction of two-fifths in the amount pay- 
able. Nothing came of the agitation and it was 
decided to continue on as before. 

Last year the Travelers paid 5378 claims for 
Personal automobile accidents and the claims 
amounted to $905,335. The sam paid was less 
than three times the sum paid in torr. But in 
1923 the registrations were 5,092,177, fifteen 
times greater than in 1o1r. If the company 
had been obliged to pay in proportion to the in- 
crease in automobiles in 1923 its disbursements 
on that account would have totaled something 
like $100,000,000. 

It would seem from these facts that the in- 
crease in the number of cars has not resulted 
Ma corresponding increase in accidents. 


Sun 


Indemnity Reinsures 
Surety 

Directors of the Pennsylvania Surety Com- 

Pany of Harrisburg announce that they have 


Pennsylvania 





given tormal notice ot the reinsurance of all 
liability bank, and 
theft policies with the Sun Indemnity of New 
York. 


It is also announced that a new firm to be 


under bonding, burglary 


known as Henry & Rockey, consisting of J. R. 
Henry, president of the Pennsylvania Surety, 
and J. V. 


Harrisburg, will be the agents 


Rockey, secretary, to have offices in 
the Sun 


They will act in a similar capacity 


for 
Indemnity. 
for the British and Foreign Insurance Company 
of Liverpool. 


HAS NEW ACCIDENT POLICY 
Connecticut General to Cover Risks Not 
Engaged in Regular Occupations 


The Connecticut General Life Insurance 


Company, Hartford, has just issued a new acci- 


dent policy intended primarily for men and 


women net engaged in any regular occupation, 


previously eligible for protection only 


@ class 


against death and serious and permanent 


forms of injury. 
In addition to principal sum payments for 
life, limb, or sight, which double for 


loss of 


travel accidents, etc., the new policy contains 


a schedule of fixed indemnities payable for 
minor injuries, dislocations and fractures, with 
an allowance for surgical treatment, hospital 
and nurse's services. 


confinement The policy 


is issued for one, two, three, six or twelve 
months, and is well adapted to vacation needs. 

The company also announces that it will pay 
hospital and nursing benefits for twenty instead 
of ten weeks under many of its accident and 
health policies. 

For several years it has paid hospital bene- 
fits for the longer period under a number of 
its policy forms, but the new provision regard- 
ing nursing benefits is more liberal than has 
previously appeared in any of its policy con- 
tracts. Benefits are retroactive on accident and 


health policies already in force. 





Rehearing Follows Oklahoma Board’s Re- 
fusal to Grant Rate Increase 
OKLAHOMA City, OKLA., July 5.—A rehear- 
ing was granted representatives of companies 
writing workmen's compensation in Oklahoma, 
on the matter of an increase in rates for cer- 
tain types of policies. A new schedule of rates 
is being prepared and was expected to be filed 
with the Insurance Board. Representatives of 
the companies waited upon the Board last week, 
and obtained the Board's consent to reconsider 
re-rating of certain classes of compensation. 
This the aftermath of a recent 
decision of the Board, refusing to grant a gen- 


action is 
eral increase of 21.1 per cent in the State. 


Maryland Casualty’s New Service 
Battrmore, Mp., July 5.—Holders of Mary- 
land Casualty Company automobile policies will 
enjoy protection while touring in foreign lands 
as a result of arrangements just made by the 
company with Toplis & Harding, adjusters. 
The need for such an extension of the coverage 
was felt and, as a result, claims will now be 

handled in almost any part of the world. 


7 





TURN DOWN PLAN 


Men Veto Merit Basis for 
Bank Depository Bonds 


Surety 


RATE INCREASES IN WEST 


R. H. Towner Reviews Causes of Financial 
Ills—Says Such Evils Are Source of 
Loss to Companies 
R. H. Towner, head of the Towner Rating 
Bureau, New York, called a meeting of surety 
company executives at the Hotel Pennsylvania 
of last week for 
a plan for rating 


in that city on Wednesday 
the purpose of considering 
stipulated classes of banks on a merit basis 
as regards the bank depository 
bonds. Mr. Towner referred to the type of 
banks he had in mind as “emaciated hanks” and 
suggested that a foundation rate of $5 per 
$100 per year might mect the needs of the 
and dis- 


issuance of 


situation he outlined. Excess loans 
counts over capital would, of course, necessitate 
increased surcharges on this rate, as would ex- 
cess time deposits and certificates of deposit in 
connection with public deposits. Another item 
that would add to the basic rate would be the 
relation of the furniture and fixtures column 
in the bank’s assets, as compared with the sur- 
plus of the institution. 

Following Mr. Towner’s explanation of the 
proposed merit plan and its workings, there 
was a discussion during which most of the 
company executives apparently agreed with the 
principle of the suggestions, yet raised many 
objections. The plan, when finally voted on, 
was defeated, but the gathering unanimously 
agreed to an increase of depository bond rates 
for banks of named capital and surplus located 
in the West and Middle West. 

In his detailing of the situation leading up 
to the projected merit rating plan, Mr. Towner 
gave a list of the circumstances found by the 
Towner Rating Bureau to have been respon- 
sible for the alleged necessity for higher rates 
and, with regard to this point, stated: 

Out of the mass of bad banking practices ex- 
hibited by the financial statements in the scores 
of loss cases that we have examined it has 
seemed to me that only four wrong things 
could be segregated, classified and subjected to 
additional’ premium rates for every bank that 
practices them. These are the excessive “loans 
and discounts;” the item “furniture and fix- 
tures” in the bank’s resources (which in many 
cases makes up the entire “surplus” that the 
bank claimed): an excessive amount of time 
money in one form or another, and excessive 
rates of interest paid for deposits. 


U. S. National Life and Casualty Appoints 
General Agencies 

C. H. Boyer, vice-president and general man- 
ager of the United States National Life and 
Casualty Company, Chicago, IIl., has announced 
the following general agency appointments for 
the commercial accident and health department: 
H. A. Davis, Indianapolis; George Mansfield, 
Boston; Adolph Kessler, Youngstown; the 
Popik-Simons Agency, Inc., Newark; C. C. 
Merrill, Cincinnati, and Stewart-Keator-Kess- 
berger and Lederer, Chicago. 
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Underwriting and Investment Profits and Losses of Casualty and Miscellaneous Insurance Companies in Ten Years, 1914-1923 





Under- 
writing 
Income 
| Barned 


NAME AND LOCATION OF COMPANY. | 





Casualty Companies. | $ 
ie 
75,437,¢ 


Aetna Cas. and Sur., Hartford ..... 88 
Aetna Life, Hartford..............| 177,867,797 
Amer. Automobile, ~~ a er 21 467,398 


American Casualty, Reading . re O81 
American Indemnity, Galveston... . 


American Reinsurance, Phila.g ....| 


a 078 


Columbia Casualty, New Yorke 
Commercial Casualty, Newark 

Commonwealth Casualty, Phila 
Continental Casualty, Hammond. .. 
Employers Indem., Kansas Cityx... 


65 D, 161. 077 
10.1: 25,204 


Employers Liability, Rondon .2\..<.: 161,160,500 
Eureka Casualty, Phila.h.......... 1,744,9: 32 
European Generali Reins., London 30,037, 

Federal Casualty, Detroit.......... 3,977 ,02 29) 
Federal Surety, Davenportc....... 1,415,481 
Fidelity and Casualty, New York... 135,399 892 
Fidelity Union Casualty, Dallasc ..| 2,047 498 
First Reinsurance, Hartford........ 14,035,717 
General Accident, Perth. . . : 59,407,700 
General Cas. and Sur., Detroitg 4,468,909 
General Reinsurance Corp., N. Vc 9,804 447 
Georgia Casualty, Macon.......... 18,887,110 
Globe Indemnity, Newark......... 76,959,563 
Hartford Acc. and Indem., Hartford. 70,903,859 


588,796 
5,390,488 


Hoosier Casualty, Indianapolis. . 
Indem., Co. of Amer., St. Louisf. 
Indem, Ins. Co. of N. A., Phila.d. 
Independence Indemnity, Phila.b.... 
International Indem., Los Angelesd. 





Birminghamh. 
New York 
London. ce 


Interstate Casualty, 
London and Lanca., 
London Guar. and Acc., 
Manufacturers Casualty, Phila.h 
Manufacturers Lia bility, Jersey City 
Maryland Casualty, Baltimore 


New Amsterdam Casualty, N. Y... 
New Jersey Mfrs. Cas., Trenton 

New York Indemnity, New VYorko. 
Northwest’u Cas. and Sur., Milw.tb 
Norwich Union Indem., 
Ocean Acc. and Guar., 





42 670,542 
5,604 321 
1,905,910 

954,111 


N. Y.e.....| 5,285,481 


London.... 99,135,730 
816,088 
15,608 344 


33,869 289 


Hamiltonh 


Ohio Casualty, 
Cas., Phila.h. 


Penna. Mfrs. Assn. 
Preferred Accident, New York 
Republic Casualty, Pittsburghd ... 
Royal Indemnity, New York 
Southern Casualty, Alexandriad 








68, 


382, 
4; 5 10! BD. 
302,010,580 
12,949,646 
42,410,840 
172,660,283 
43 028 606 


531 
338 


Standard Accident, Detroit 
Travelers Indemnity, Hartford 
Travelers Insurance, Hartford 
Union Indemnity, New Orleansd 
United States Casualty, N. Y. 
United States Fid. and Guar ‘ 


Zurich Gen. Accident, Zurich 


Balt. 


Totals (55 companies). ......| 2,282, 


Accident and Health Companie 


Amer. Nat’l (A. D.), Galveston7... 2,729 406 
Brotheroood Accident, Boston...... 3,297,771 
Business Mens (A. D.), Kan. Cityd. 9,005,027 
Cloverleaf L. & C. (A. D.), Jackson- 


villez 5,369, 412 4 


Columbian Nat'l ( AD): 
Connecticut Gen. (A. D 


Boston : 
, Hartford. 





Federal Life (A. D.), Chicago 
Great Western Ins., Des Moines? a 5,485, 724 
Home Accident, Fordyced 2,312,118 
Inter Ocean Casualty, Cincinn< ti. 6,019 547 
Interstate L. & A. (A. D.), Chatt’yga.c 1,810,055 
Kentucky Cent. L. & A. (A. D.), 
Anchoraged..... vee awie oh 6,424 067 
Loyal Protective, Boston ........ 7 464 224 


Monarch Accident, Springfieldb..... 1,578,804 
Mass. Accident, Boston 
Mass. Protective, Worcester ; 
Metropolitan Life (A. D.), N. Y. 
National Casualty, De troit 
National L. & A. (A. D.), Nz ishvillec. 
Nat’! Life U.S. A. (A. D.), Chicago 
National Acc. and Health, Philad 


North American Acc., Chicago 
Pacific Mutual (A. D.), Los Angeles 
Provident L. & A. (A. D.), Chatt’gac E : 
Reliance Life (A. D.), Pittsburgh.... 1,896,140 
Ridgely Protective, Worcester...... 7,571,031 
Time Insurance, Milwaukeee....... 1,970,420 
Western Casualty, Denverh........ 1,671,287 





Totals (28 companies) 206,796,582 











1924, 


Copyright, 


| 


\ 

















Losses | ! 
and Under- Uuder- | Under- : 
writing writing writing 
Expenses | Profit | OSS 
Incurred | 
a | 
3 | $ 
76,2 750,515| pb sateen 812,927) 
177,41: 9,980) 451,817 : as 
21, 583,016 | eieneresee 115,618 
7,093, BOW cececicangss | 14,980 
6.114.639]... 562, 476) 
5,495,649) wibrndia'g | 235,408 | 
ie 2 ie) | 690,472| 
30,614,442)  ...... 355,226) 
5,438,680} =...... 51,801 
65,779,000 en 617,923 
9,812,506 312,698; ._.... 
154,823,756] 6,336,744 Seed 
| 
1,444,386] 300,546 | 
31,262,910} --..| 1,224,977 
i788, 55 298 472 nema 
siptescteld 305,821 
ibs 1,263,752) 
39,343) 3k... 
14,665,614... 
61,266,5 577 | 5 anaraies 
4,538,260) =... 
10,365,926; ...... 561. 179 
19,419,373 g Bitoas eas 532,263 
75,405,932) 1,553,631) =... 
71,847 436 i 943,577 
564,702 24,094 2 
SGIOG SCI on cas 716,373 
14,683,875 1,427,551 
2,472,427 1,049 848 
G62ISSS57) «ss nawwns 627 825 
5.573;3042| sk... vee 333,518 
16,156,898;  ...... 2,544,893 
96,271,61 5 1,709,030; 5. wee 
289,346, sg... 
1500723) cece 
3538,198 
14,106,828 siete 1,436,286 
4,234,956! 1,369,365 gig 3 
PE5Z008| 3s a cave | 746,688 
1,280,845} ...... 326,734 
abe Oe | ee 869,096 
95,622,360) 3,513, 370) cia 
! 
772,386 43,702; ns ees 
4,753,303; ...... 
3 2,516,043 i 
6, 198. ‘088 | 702,866 
73,032,151 204,005 races 
"3'299'815 stevens 346,154 
68,717,170 334,639 
16,476,031 1,370,693 
296,874,605 5,135,978 eh 
14135:870)  seess 1,186,224 
42,958,249 547,409 


171.427.602| 1,23: aieays 
413,576,561 547,955 












270,790,793 «11, 689, 013 simone’ 
2,419,702 SO0B,704; nc caee 
3.209.603 88,168 

$13,433 pw | 
5,377,901) nce eee 8,489 
3,935,938]  ...... 81,411 
5,953,873 ree: 471,485 
3,210,997 TO,01S| vw 
5,236,140 249,584) = ...... 
1,937 359 374,759) sn nee 
5,938, SLIPS lk tse 
TSUV9I7) cena 1,862 
6,030,922 393,145] ss... 
7,450,832 1S,002 8 —«s_s sw woes 
1,544,208 34,596] ...... 
4.318372 Be | (4 re 

19.439 040 419,937) ; nis 
6,657,031| ...... | $83,576 
8,666,270 ie Loe | ra 

22,239,972} 2,089,522;  ...... 

54 $26,877 SOLGOO| kes oes 

423,719 48.466) seases 

Pe tj | 156,756 

25,920,213 867,026; ...... 
4 208.976 268,963! —s.... 
1, 592,307 303,833) ...... 
7 677 604 x 106,573 
1,933,097 37. 323 ee 
11566380 104, O07) oxisecsie 

201,933,659| *4,862,923; ...... 
| 





Invest- 
ment In- | 
come and | 
Accretion 


by The eiccineuned Company, 


New York 
| Increase (+) 
or Decrease 
tSurplus |§ Dividends} (—) in Con- 


Earned 


| ting’t Funds, 
| Special Re- 
|serves, Excess 
| Special De- 

posits, Etc. 


Incurred 





$_ | 
4,956,531) 
eek 

638,938 





579,779 
1,426,671) 
175,245 
2,215,082| 
470,417 
6,466,052) 





290,673 
2,040,569 
133,610 
130,893) 
5,978,222) 
72,466 | 


1,062,218 
1,967,305} 
277,950 
699,180} 
625,613 
3,215,070 





2,994,476 





9s 20, 1 32 ? 
121,189] 
200,585 


248,480 
1,366,779 
4,637,160 

300,625 

599,745 
6,394,100 


231,785 
116,923 
125,556 
384,012 
5,309,939 


2,161,887 


42,499 
1,356,541 
1,954,521 

326,579 
3,705,451 


125,333 


4,264,741 
2,406,438 
17,321,802 
717,193 
1,876,146 
6,883,290 
2,163,662 


114,084,756 





179,546 
648,725 
120 


190,136 
32,769 
6,967 
19,953 
411,652 
1,805,115} 
140,070) 


108,202 2 
5,891 220) 
' 


3 
4,143,604! 
9,561,688 





52s 


540,078 


194,414} 
541,889 


—110,693 
1,071,445} 
123,445 


1,597,159 


783,115} 
12,802,796 


591,219 


815,592 
432,082 


—174,927 
7,241 ‘974 
111,809 


432,319 
108,428 
208,599 
137,701 

93,350 


4,768,700 


2,050,899 


18,710 
—505,350 


— 507,419 
—928,659 


—427 


—85,039 


—1,178,113 


6,346,190 

589,971 
2,100,468 
9,932,298 


725,601 
1,601,150 
—629,765 
—201,178 
—485,086 
8,823,309 


86,201 
6,109,844 
4,470,564 

—376,287 
3,909 456 
—220,820 


3,930,102 
1,035,745 
22,457,777 
-469,031 
1,328,737 
8,115,971 
1,615,707 


462,382 
426,579 
190,645 

12,981 


438,403 
246,578 
71,616 


414,953 
1,068 662 
—S883 456 

277,320 
25 oy 9's 591 

304,622 

68,419 


254,896 
2,672,141 
409,033 
303,833 
116, 893 





“10,754,143 





3320 


240 





64, 


o | 
1,083,333] 
6,050,000 


; 
—211,546 
+1,251,133 


— 146,250 +3,737 
353,405 oy . 

— 228,334 —102,260 

12,500 —140,526 

—400,000) +22 309 

254,901) +32,006 

148,187 —87 156 


1,442,000 —381,576 
659,803 —64,179 
6,484,814/ +500,000 
91,000 —413,067 
— 286,368 + 263,684 
491,000; _—......... 
11,891 —169,353 
4,595,000 —291,638 
120,904| —-22,817) 
D87B0O) cies 
—1,464,996 +247,132 
ace, —120,224 
— 2,005 —h, 711 
1,702,500! +72,388 
—500,000 Lee 
19,000 —14,566 
12,500 577,463 
95,000} —1,000,000 
—355,935 93,745 


—70,200 
+7,297 
+871,122 
738 
—190,055 
+671,801 


54,000 


. 4'574, 337 


—1, 283,816 


626,639 
1,530,142 





-890,000 
5,569,823 +3 603.: 545 


12,000 —25,000 


4,227,243 +1,206 
2,856,000 +1,106,170 
43,229 17,800 
1,050,000 Se ; 
—$7,500 —116,614 
3,270,000 —3,024 
30,000 +4,448 
10,870,000 +3423 398 
170,000 287 491 
1,172,500 225,095 


,370,000 


302,844 +549 447 


+4,196,418 


107,636 
50,000 —297 512 
LOOO00)- vs we 
60,281 +86,731 
7,835 —47,261 
—289,349| —1,067,286. 
—13,687 
315,844 +60,729 


10,000 +293 ,969 
74,000 +32.837 
— 50,000 16,522 
220,710 +25,130 
100,000 —852 
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Underwriting and Investment Profits and Losses of Casualty and Miscellaneous Insurance Companies in Ten Years, 1914-1923 
=1923 sniinanacnnill 
——f —— | _— ss) eee 
Increase (+) Ratio | Ratio Ratio 
Ratio | or Decrease | Net | Ex- | Under- 
| Under. Under- Losses Invest- | (—) in Con- Losses | penses | writing 
S | writing NAME AND LOCATION OF COMPANY. writing | and Under- Under- Under- ment In- tSurplus |§Dividends| ting’t Funds,| Increase (+) Incurred | Incurred Profit (++) 
d | Profit (+) Income | writing writing | writing | come and Earned Incurred | Special Re- | or Decrease | to Und. | to Und.| or Loss 
| or Loss | Earned Expenses | Profit | Loss Accretion | serves, Excess} (—) in | Income | Income (—) to 
1e! (—) to Incurred } | Special De- | Surplus’ | Earned Earned Und. 
1 | Und. | | | Posits, Etc. | Income 
| oom | | Earned 
yarn — eee eee a —|———__——_ seo Tamales = = 
-| = $ 3 $ 3 3 $ $ $ $ % | % | % 
% Fidelity and Surety Companies. } | 
f #2] American Surety, New York.......} 51,526,946) 48,975,243] 2,551,703} = ....... 2,837,977| 5,389,680) 4,450,000 —58,214| +997,894; 30.5 | 64.6 |+ 4.9 
i 8 Detroit Fid. and Surety, Detroitb.. .| 215,556) 409,650 i atic 194,094 338,481 es 387 60,000 —814,114 +898,501} 48.4 | 14.2 |+ 37.4 
= 3 Fidelity and Deposit, Baltimore.....| 67,068,287} 63,200,206} 3,868,081) ....--| 3,459,084) 7,327,165} 6,814,649) +41,113,707) —601,191} 35.3 | 58.9 |+ 
es 9 | 
— 102 | Massachusetts Bonding, Boston .| 54,677,299] 56,127,725] ...... 1,450,426} 1,826,732) 376,306) —64,316| —71,209| 9 48.8 |— i? 
Ii—-__—s« 445 SO National Surety, New York ....... | 77,704,742| 76,225,978] 1,478,764, ...... | 6,369,411) 7,848,175) 7,020,000} —1,430,877 0 58.1 | + 1.9 
| Southern Surety, Des Moines ..... | 34,330,169] 326,697 | 3 472 Ba ay Sa | 1,025,074 1,028 546 164,299 +424 269 if 4 52.6 J eee eee 
i= 3 United States Guarantee, N. Y. | 3,026,142) 2,483,172 542 970) popes 457, 422) 1,000,392 671,250 +181,013) 4148, 12 29 18.6 | 63.5 |+ 17.9 
i Bea . PS | eee —— Sees Eee ——— = BS ; 
—= 20 Totals (7 companies)........ | 288,549,141) 281,748,671) *6, 800,470) ang de 16, 314, 181 23, 114,6: BL 19,115,882 — 655,425 44,654,194 40.5 57.2 |+ 2.3 
— 4 | | | 
+ 29 Plate Glass Companies. | | | | | 
+ 339 Lloyds Plate Glass, New York...... 8,465,903 7,993,618) Db. 4 ee 752,466; 1,224,751! 1,026,000} +130,112 +68,639) 39.4 55.0 |+ 5.6 
Metropolitan Casualty, New York, | 10,003,932 9 697,168) Ky” | se 405,047 711,811) 554,000) —280,001 +437,812; 42.1 | 54.9 i+ 3.0 
+ 179 New Jersey Fid. & P. G., Newark .| 12/381 901) 12,134,971) 246,930; sw ne woe 777 ,240 1,024,170) Ff arr +516,670} 48.9 | 49.2 |+ 1.9 
— 4] New Vork Plate Glass, New York...| — 10,352'846] 10'2201032} -132’814, 111! 537,342) 670,156) 527,000) —259,928 +403,084 45.6 | 53.1 |+ 1.3 
i. | 
Le: ; : Ee SPS = era a = ae 
= 217 Totals (4 companies)........ | 41,204,582 40,045,789) *1,158,793| = ...... 2 ‘47 2,095 >| 3,630,888} 2,614,500 —409,817| +1,426,205) 44.4 | 52.8 l+ 2.8 
j+ 9 : | | } | | 
+ 15 Miscellaneous. | 
: American Credit Indem., New York | 11,333,396 10,909 958 423, 438} ene 842,381} 1,265,819 938,000 —35,488 +363,307| 43.6 52.6 i+ 3.8 
— “82 Hartford Live Stock, New Yorkh, ..| 4,069,286 4,466,651 397 365 203,272, —194,093} —400,000 ee ae +205,907| 66.0 | 43.7 |— 9.7 
i— 39 Hartford Steam Boiler, Hartford ...| 23,804,178 22'639,653] 1,164,525) ..... 3,781,045! 4,945,570} 3,650,000 —92,084) +1,387,654) 12.4 | 82.5 |+ 5.1 
— he | | } 
— 57 Medical Protective, Ft. Wayne..... 3,888,893 3,769 244 119 i ee oye 313,661 433,310 262,000) +1,980 +169,330) 53.8 43.2 |+ 3.0 
= Sat National Automobile, Lincolnb. .... 114,000 121,918 7,918 15,803 7,885 —10,167 +18,052) 26.4 30.6 |— 7.0 
+ 29 Union Automobile, Lincolnf........ | 1,915,825 1,898,783 VW 042 Se 96,146 113, si —146, i62| +119,526 +139,824; 42.5 56.6 |+ 9 
— 13 Totals (6 companies)........ 45,125,578 43 806 207 *1, 319 137 1 PoCre 2,308 6,571,67 9} 4, 303, 838 +2,284,074; 30.0 | 67.1 }+ 2.9 
+ 4) eee Se — — ————| — | $< | ———|—__— 
— 183 Grand Totals 1923 (100 cos.) . | 2,864, 155,689) 2,838,325,1 19 *25,830,5 v7 70) eases | 144,014,560) 169,845,130 96,217,591} +1,689,043| +71,938,496| 49.4 oe le 9 
= 2s | \ { 
zal 7 - * Net. + Started business in February, 192 22. J Mane sign yee" in surplus earned column indies ates combined cnderw riting and investment loss. § Amounts of foreign 
= companies in dividend column represent net remittances to or (—) net receipts from home office. | Amounts for American companies preceded by minus (—) ‘ndicate surplus paid 
=e in by stockholders. a One year. 6 Two years. c Three years. d Four years. e Five years. f Six years. g Seven years. h Eight years. i Nime years. x Losses include 
— 188 those on business and assets taken over from Western Inde mnity, Dallas, but underwriting income does not include consideration received for reinsurance of such business. 
ee eT ee ne ee a pas 
+ 124 a 
on | age = 3 ae uy 
+ 24 Underwriting and Investment Profits and turns are anything but commensurate, pay such dividends as were incurred and 





Losses of Casualty and Miscellaneous and a report indicating a further de- to add materially to surplus funds for 


3.4 
+ 244 | Insurance Companies in Ten Years : : é : S 
as ate 4 crease in such returns, even though the protection of policyholders. Never- 
— 28.3 (Continued from page 3 2 , : P P ‘ 
~ Ws ' page 5 slight, is not encouraging. It is true theless, the business ought to be placed 
: 0] - - . rm . . . . * 
of any group thus far described. Their that these companies persistently ad- upon such a basis that the underwriting 


cd z ‘ , ; p ; ee 
r = investment accretion was also satisfac- vance in strength, which is a pleasing operations would return a fair profit. 
) ‘ 
- 128 tory. About thirty-nine per cent of aspect for the insuring public, but the  ,, ae — 
cee 2 ; ae I ; sii ; Underwriting income earned.... $2,864,155,680 
a gross profits was retained by the com- same amount of encouragement is not Investment income and accretion 144,014,560 
ae anies as a part of their surplus. inspired in those who have worked long a ts 
— 3.0 cat . : I ; : : 3 OT: | SAU enema ere te? $3,008,170,249 
+ The six miscellaneous companies and arduously and have risked their re- [Losses and underwriting ex- 
ale ‘ - ‘ ‘ j . ° sect > 228 202 
4 shown in the last group indicate an un- sources in enterprises of this nature. PP ney eal ea Paha egies laos 2,830,325,119 
x 13 a : ss os ' . P Dividends and foreign compa- 
5 derwriting profit of less than three per Summarizing the resuits of the busi- sles’ TenbittQMOEs... © 6< «sede 96,217,591 
ye cent of underwriting income. The in- ness transacted throughout the country Increase in contingent funds, ete. 1,089,043 
a ; ee Increase in net surplus......... 71,935,490 
net vestment accretion was more generous by 100 leading casualty, surety and mis- <itnaaimeana 
2 97 . - . . e te 
; a than in the case of the plate glass com-  cellaneous insurance companies 11 the $3,008,170,249 
a & panies, and a heavy proportion of these last decade, it is found that their under- 7% 
= 94 : oF P oe . ne. i I i ildin ing Pushed 
- 86 earnings was retained as a part of the writing income earned exceeded $2,864,- Genera Accident Bui 1s Being 
- ka l f th mpani 000,000, of which | than $26,000,000 + <n 
Working surplus oO E 66 dN 2S. 5 ~ T1C ess < 020,¢ F i . 6 
— dete — wre = -* é pene : PHILADELPHIA, Pa., July 8—The new head- 
16.3 A comparison of total figures of 100 or nine-tenths of one per cent, repre- quarters building of the General Accident, 410- 
4+ 4 re : - ; 4 o: - er ee i : : j 
Ly leading companies 1S always of much in- sented underwriting profit; their invest- 414 Walnut street, is being pushed to comple- 
L 61 terest. It is a gratifying sign to ob- ments yielded $144,000,000 ; their total tion as fast as possible. An army of workmen 
. 2 serve that the underwriting income in- earnings were, roughly, $170,000,000;  'S busily engaged on the great structure of 
= : ; . roe gees Y ray stone, concrete and steel. Frederick Richard- 
5.2 creased in the ten years ending with dividends. slightly cmmeedea $96,000,000 bia : c 
+ 21 | . : red Biss aclu; hot! ; | hil son, United States manager of the company, 
ee 923 < i re - : F ) ‘ash and stock rhile : . 
- 23 almost four hundrec million dol bas uding Doth cash and StOCK), WHEE  hoges it will be open by October. 
+ 8.6 lars over the gross income of the decade $72,000,000 were added to surplus siivienieiciipdimeginiini 
1.7 ; ‘ . 
a a ending with 1922, but the underwriting funds. Tabulated, the results were as General Agency Incorporated 
33 profit was slightly less in the latter pe- as given in the adjoining column. INDIANAPOLIS, INp., July 7—The American 
ss 3.3 - - a P vm * . . P = . sur: ae ~ < - as a incor- 
6.0 riod. It is generally admitted that for From this table it is clear that !come. Insurance Company has been incor 
- 16.0 : er ; ‘ ¥ : porated here, with no capital stock, to do a gen- 
- 15 Insurance companies, in consideration of although the insurance transactions have wae : - 
| 0 he ; : < : ; : eral agency business. The directors are: C. F. 
, 63 the immense amount of capital involved brought the companies very little profit, Scholer, James H. Weyer, L. P. steed pe 
- 24 and the volume of business done, re- their investments yielded sufficient to E. L. Deupree. 
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Because— 


The Accident Line 
supplies an effective approach for a Life Insurance 
solicitation, 

Provides 
a ready-made list of Life prospects—full informa- 
tion is in the Accident application, 

Widens 


the Agent’s contracts, exposing him to more sales, 


Develops 
and maintains Life clients; Accident Insurance is 
income insurance and guarantees that there will 
be money to meet Life premiums, whatever befalls, 


Furnishes 
a regular and substantial income, with persistent re- 
1 newals, which pay the full first yearcommission. 
* G De Agentscansell the complete Missouri State Life Accident 
WwW /: <i Line under a liberal contract direct with the Company. 
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MISSOURI STATE LIFE INSURANCE COMPANY 


M. E. SINGLETON, President 
Home Office - - ST. LOUIS 


Perfected Brokerage Service on Substandard and Surplus Life and Group Insurance 
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ACCIDENTS IN COAL MINES 

384 Deaths from This Source Since 

January 

WasHINGTON, D. C., July 5.—Accidents at 
coal mines in the United States during May, 
1924, killed 131 men, according to information 
received from State mine inspectors by the 
Federal Interior Department through the 
Bureau of Mines. The production of coal dur- 
ing the month was 38,981,000 tons, making the 
fatality rate 3.36 per million tons. This fatal- 
ity rate may be compared with a rate of 3.40 
for May, 1923, and an average rate of 3.68 for 
May during the ten years 914 to 1923. For 
bituminous mines alone. the fatality rate for 
May, 1924, was 3.04 per million tons, as com- 
pared with 2.89 for May last year and a ten- 
year average rate of 3.25. For anthracite mines 
alone the rate was 4.64 per million tons, as 
against 6.18 for May, 1923, and a ten-year 
average rate of 5.84. 

Accident records compiled by the Bureau of 
Mines for the first five months of 1924 show 
1132 lives lost, representing a fatality rate of 
4.81 per million tons of coal produced. For 
the same period last year the death rate was 
3.94. The five month fatality rate for bitumi- 
nous mines alone was 4.73 in 1924 and 3.65 in 
1923; for anthracite mines alone it was 5.21 
in 1924, as compared with 5.53 in 1923. 

With no accident reported during May caus- 
ing as many as five deaths, the record for 1924 
to the end of May shows five “major disasters,” 
with an aggregate loss of 384 lives, as com- 
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CASUALTY 
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PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 





pared with five similar disasters during the 
corresponding period of 1923, with a loss of 
Expressing these facts in rates per 
million tons, the fatality rate from “major dis- 
asters” stands at 1.63 for the five months Jan- 
uary to May, 1924, and 0.55 for the same period 
of 1923. The only class of accidents showing 
increased fatality rates in I924, as compared 
with 1923, are explosions of gas or coal-dust. 


150 lives. 


Health and: Accident Program 
Progressing 


Advices from Harold R. Gordon, executive 
secretary of the Health and Accident Under- 
writers Conference, indicate that the program 
for the annual meeting will be interesting. 
At this meeting, which will be held at the Edge- 
water Beach hotel, Chicago, September 8-10, 
one of the most interesting papers will be one 
on Insurance Taxes, by James L. Madden, 
manager of the insurance department of the 
Chamber of Commerce of the United States. 

Mr. Gordon warns all golfers to bring their 
clubs. 


Winners of Tournament at New England 
Meeting 

At the recent convention of the New Eng- 
land State Associations of Insurance Agents, 
held at Jefferson, N. H., a bridge party and 
golf tournament were entertainment features. 
The ladies’ bridge prize was won by Mrs. C. 
Arnold Grasse and the men’s bridge prize by 
Daniel O’Brien. The golf tournament had the 
following results: 


WINNERS OF THE GOLF ToURNAMENT 

Ladies—Low gross, score 59; won by Miss 
A. Norton; prize, golf bag. Low net, won by 
Mrs. A. L. Tash, score 50; prize, boudoir clock. 
High net, won by Mrs. J. B. Tally, score 95; 
prize, boudoir clock; Mrs. N. J. McPherson, 
score 95; prize, gold elephant. Mrs. Tally and 
Mrs. McPherson were tied for this event. 

Men—Low gross, A. L. Tash, score 84; 
pitcher donated by Globe Indemnity Company. 
Low net, C. W. Lovejoy, score 86; golf bag. 
Low selected nine, Donald Falvey, score 34; 
grip donated by Fidelity and Deposit Company. 
High gross, James L. Case, score 130; umbrella. 


Putting TouRNAMENT 


Ladies—Mrs. J. G. Yost, score 47; thermos 
set. 
Men 





Donald G. North, score 41; humidor. 


OBJECT TO ASSESSMENT 
National Auto Mutual Casualty Policyhold- 
ers Against Motion 


Clarence C. Fowler, special deputy in charge 
of the Liquidation Bureau of the New York 
State Insurance Department, has asked court 
approval for a 200 per cent assessment on the 
policies of the National Automobile Mutual 
Casualty Company of New York, which com- 
pany was taken over for liquidation by the 
department some time ago. The motion for 
assessment was strongly objected to by over 
100 policyholders or their representatives who 
were present in court at the time. The court 
in consequence ordered all papers filed by noon 
Tuesday and reserved decision. 

The company was shown to be hopelessly in- 
solvent and according to Mr. Fowler’s esti- 
mates will not be able to meet the claims against 
it even with the 200 per cent assessment 
planned. The estimated claims amount to 
$458,260, and the estimated assets, including 
the assessment, are $453,501. 


Insurance Rates on Electric Trucks 

The electric vehicle industry in and about 
New York city has constantly agitated for a 
preferential reduction of insurance rates as 
applied to such means of conveyance and a 
committee, organized for the purpose, has 
presented its claim and has included a request 
that the fire insurance rates on electric trucks 
be made the same as those in force on the 
buildings housing the cars. 

Investigation has apparently borne out the 
committee’s contentions, for the statement is 
now made that “insurance rates on electric 
trucks have been reduced to such an extent 
that owners are saving approximately $400,- 
000 annually.” This means that the insurance 
companies have concluded that the electric 
truck is a less frequent source of losses than 
was formerly supposed and have accordingly 
given the owners of these vehicles the benefit 
of a favorable underwriting experience. 


Zurich Appoints E. M. Shure 
Morris W. Gurian, general agent for the 
Zurich General Accident and Liability Insur- 
ance Company, Limited, has appointed E. M. 
Shure of New Haven as a sub-agent. Mr. 
Shure has been in insurance but a short time. 
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Home Office, Pierce Building 
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Chas. W. Disbrow, President ‘ 
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Making the Political Parade 
Pay for Itself 


The first trumpets are sounding 
for the political parade—a _ lively 
spectacle stretching from now on to 
a certain Monday in November. 
Many life insurance men will line 
up with the crowd to watch that en= 
tertaining procession, oblivious of all else that may be 
going on about them. 

The agent who gets prompt service on his business, 
whose policies come back to him with gratifying dis= 
patch, and who has learned the fascination of seeking 
out life insurance needs and adapting his policies to the 
individual wants of his clients, is interested in turning 
the presidential year talk to his business purpose. His 
thoughts are held to his work and accordingly he makes 
the political opinions of the hour speak for added pro= 
tection. 

Lincoln National Life agents find that because their 
telling Home Office service stimulates their business 
energies, it pays to 
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The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building FORT WAYNE, INDIANA 


Now More Than $300,000,000 in Force 





SNTER-SOUTHERN UFE BUILD: no” 


THE INTER-SOUTHERN LIFE INSURANCE C0. 
LOUISVILLE, KENTUCKY 
JAMES R. DUFFIN, President 


is a good Company 
CLEAN — STRONG — PROGRESSIVE 
Over $85,000,000 of business in force 

















WEST COAST LIFE 
INSURANCE COMPANY 


San Francisco, California 








LIFE 
GROUP 
SUB-STANDARD 
COMBINATION ACCIDENT & HEALTH 








Business in Force $64,667,311 
Admitted Assets $8,867,706 














THE MUTUAL LIFE 


The Mutual Life Insurance Company of 
New York has a record of EIGHTY YEARS 
of prosperous and successful business. It has 
passed through panics, pestilence and wars 
unharmed, and to-day, as a result of eight 
decades of endeavor, offers financial strength, 
reputation, magnitude, leadership, and life 
insurance service. 


Those considering life insurance as 
a profession are invited to apply to 


The Mutual Life Insurance Co. 
of New York 


34 Nassau Street New York 
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CONNECTICUT GENERAL’S GAINS 


Policyholders’ Month Nets $15,650,000 in 
New Business Written 


Hartrorp, Conn., July 7—The month of 
June, 1924, was the biggest month of the pres- 
ent year for the Connecticut General Life Jn- 
surance Company of this city. It was known 
as “Policyholders’ Month” in the company, as, 
during that month, the company extended to 
those of its present policyholders who had 
taken insurance within the past two years the 
privilege of additional insurance without medi- 
cal examination, provided no change had taken 
place in their insurability. New insurance un- 
der this special offer was limited to $10,000. 
The result of this special drive was that new 
business totaling $15,650,000 was recorded, 
that amount surpassing the May business by 
$3,.600,0co and the June business of the year 
1923 by almost as much. -Of the 2676 regular 
life policies which were issued during the 
month of June about 1400, for a total of more 
than $5,300,000, were the “June Specials.” 

President Robert W. Huntington, Jr., of the 
Connecticut General Life, expressed himself as 
well satisfied with the record of his company 
during the first half of 1924. Paid-for busi- 
ness this year, up to July 1, amounted to $70,- 
000,000 in new business, as compared with $67,- 
oco,000 for the same period last year. This 
includes group insurance and employees’ insur- 
ance as well as other forms of life insurance. 
There has also been a decided gain in the 
amount of insurance in force, and because the 
cancellations this year have been no more 
numerous than they were a year ago, the 
amount of insurance for the year will be much 
heavier than last year. The amount in force 
on July 1 is given as $583,000,000, or approxi- 
mately $82,000,000 more than on the correspond- 
ing date last year. This unusually large aug- 
mentation will substantially increase the com- 
pany’s yearly earned increment. 


Upsets in the Inheritance Tax Laws 


In the last month, court decisions have made 
the most amazing changes in the inheritance tax 
laws. Some of these decisions, as outlined by 
Prentice-Hall, Inc., entitle taxpayers to imme- 
diate refunds; others, if upheld by the higher 
courts, will entitle taxpayers to millions of dol- 
lars of additional refunds. One decision in 
Montana held that a tax cannot be collected on 
the transfer of stock of a New York corpora- 
tion having assets in Montana, which stock was 
owned by a resident of another State. 

On the other hand, the State of Texas has 
just ruled that stock of foreign corporations 
owning property in Texas, held by a non-resi- 
dent decedent, is subject to tax. 

The United States Court in Pennsylvania 
decided that the provision of the Federal Estate 
If this 
decision is upheld, it will mean that thousands 


Tax Law taxing insurance is invalid. 


of estates or their beneficiaries will be entitled 
to substantial refunds. ‘This decision will prob- 
ably have a more far-reaching effect than any 
other decision handed down under the Estate 
Tax Law. 
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ORGANIZATION NuMBER 


OF 


THE SPECTATOR 


to be issued in July, 1924 


HIS special number will give merited recognition to the 

organizations which have contributed greatly to the up- 
building of the insurance business, and to the men whose broad 
vision, energy and self sacrifice, coupled with unremitting and 
intelligent efforts, have been influential factors in the steady 
improvement and enormous expansion thereof. 


Prominent men in the insurance world have contributed In- 
formative Articles, Describing the Achievements and Aims of 
the Most Important Organizations, and How They Benefit the 
Insurance Business and the Public, among the contributors being 


GEORGE T. WIGHT, Secretary and 
Manager, Association of Life Insurance 
Presidents. 


THOMAS W. BLACKBURN, Secretary 
and Counsel, American Life Conven- 
tion. 

L. SETON LINDSAY, Chairman, and 
A. G. BORDEN, Secretary, Association 
of Life Agency Officers. Mr. Lindsay 
is Superintendent of Agencies, New 
York Life Insurance Co., and Mr. 
Borden is Superintendent of Agencies 
at Large, Equitable Life Assurance 
Society, New York. 


GRAHAM C. WELLS, President, Na- 
tional Association of Life Underwriters. 


J. A. McCAMUS, Secretary, Life Un- 
derwriters Association of Canada. 


W. E. MALLALIEU, General Manager, 
National Board of Fire Underwriters. 


F. R. BELL, President, National Associ- 
ation of Insurance Agents. 

PERCY BUGBEE, Field Secretary Na- 
tional Fire Protection Association. 

DANA PIERCE, President, Underwriters 
Laboratories. 

E. B. HATCH, Secretary, Western Union. 

H. P. MOORE, Manager, American For- 
eign Insurance Association. 

JOHN MARSHALL, JR., President, 
Board of Fire Underwriters of the 
Pacific, and Vice-President, Firemans 
Fund Insurance Co., San Francisco. 

W. E. BALDWIN, President, Canadian 
Fire Underwriters Association. 

E. L. QUACKENBUSH, Librarian, Fire 
Underwriters Assn. of the Northwest. 
W. P. YOUNG, Manager, National Auto- 

mobile Underwriters Conference. 

C. M. GODDARD, Secretary, New 
England Insurance Exchange. 

F. E. CABOT, Secretary, Boston Board 
of Fire Underwriters. 


V 


WILLIAM BROSMITH, President, In- 
ternational Association of Casualty and 
Surety Underwriters, and Vice-Presi- 
dent and General Counsel, Travelers 
Insurance Co., Hartford. 

J. S. PHILLIPS, Manager, National 
Bureau of Casualty and Surety Under- 
writers. 

T. E. BRANIFF, President, National 
Association of Casualty and Surety 
Agents. 

R. R. HARROLD, President, International 
Claim Association. 

R. R. GILKEY, Secretary, Surety Assn. of 
America. 

JOHN E. AHERN, Chairman, Bureau 
of Personal Accident and Health Undrs., 
and Secretary, Accident Dept., Travel- 
ers Insurance Co., Hartford. 

E. C. BUDLONG, President, Health and 
Accident Underwriters Conference, and 
Vice-President, Federal Life Insurance 
Co., Chicago. 

WM. LESLIE, Manager, National Coun- 
cil on Compensation Insurance. 

E. T. BURR, Secretary, Southern Indus- 
trial Insurers Conference, and Actuary 
— Life Insurance Co., Raleigh, 


F. ROBERTSON JONES, Secretary, 
Workmen's Compensation Publicity 
Bureau. 

J. L. MADDEN, Manager, Insurance 
oe Chamber of Commerce of the 


H. D. APPLETON, National Convention 
of Insurance Commissioners. 

LEON A. SOPER, President, Insurance 
Advertising Conference. 

J. T. HUTCHINSON, Secretary, Insur- 
ance Federation of America. 
- R. HARDY, Secretary, Insurance 
Institute of America. 

DR. G. W. HOPKINS, President, Na- 
tional Association of Mutual Life Undrs. 


DO NOT FAIL TO READ THIS SPECIAL NUMBER 
WHICH WILL BE PRESENTED TO ALL REGULAR 
SUBSCRIBERS TO THE SPECTATOR 


Subscription price of THE SPECTATOR, $4.00 yearly 
Price of the Organization Number, $1.00 per copy 
Advertising rates on application 


THE SPECTATOR COMPANY 


CHICAGO 


NEW YORK 























THE SPECTATOR 


Thursday 




















: jibickt) 


Peet 
a TrEP eee 


} i 
wesley aoa 
ac op 


ENS LA ARS 


FELERTEEL 





(0. ¢. L. BUILDING. ly Premium plan. 


Participating and Non-Participating Policies. 


Same Rates for Males and Females. 


Double Indemnity and Monthly Disability Income features for 


Age Limits from 0 to 60. 
Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


We have openings in Ala., Ark., Dela., D. C., Fla., 
Ga., Ill., la., Kans., Md., Mich., Minn., N. M., 
Okla., S. D., W. Va. 
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Males and Females alike. pier _ 
m é m ontinenta Chi 
Standard and Substandard Risk Contracts, i. e. less work for nothing. ©) . 4 | Stock. . 
| Nat'l. Bk. || Exchange |f|0q 
n ies) i} gs 
ot UINCY ST. g. 
THE OLD COLONY LIFE INSURANCE COMPANY *“-—~_° Are 
ed- Illinois 4/6 2 
of CHICAGO, ILL. =e saad be Merchanes ' 
Bk. tust Co. 
B. R. NUESKE, President JACKSON BOUL. marie 
The Company has its Home Office i in its own building at 166 W. Jackson Blvd. running through faerie Board 
to Quincy and Wells Street, right in the heart of Chicago’s Financial District. ° 
y Exchange Trade 
NIN NINUAIINIAU IMAM MANN Cun mn gninun NUN NEG PTT i 
Building a Reputation for Service | ft 
| Fast Selling Policiesina ||. 
Certain brands of merchandise are so conspicuous : ast e Ing ollciesin a = 
for high quality that their names, when we read or | . = 
hear them, automatically suggest superiority. There € Fast rowmg Company : 
is a make of automobile—and a watch—and a piano— | : =f = 
which create an instant impression of ‘‘class’’: whose SE: Ef is 
goodness you involuntarily acknowledge. BEE Agents are constantly realizing the = 
Similarly the Peoria Life, by years of conscientious E wisdom in selecting the National Life E 
attention to the interests of its agents and policy- = ii s , 23 
: , ‘ba: aes ine of policies, whereby the 
holders, has built up a reputation for Service. Such = bled : d b pte y — Sen 
a reputation does not come as a result of claims and ] Ser Seer ae eee eae to =f: 
pretensions, unsupported by the facts. The public the insurance-buying public. 3 Ee 
recognizes excellence only when there is excellence to £ = [ 
be recognized. Not just fair or average excellence, é Safety and low cost are the factors SEE 
but of a degree striking enough to attract notice and a which enable them to sell more insur- fe 
cause comment. ee : Ef iE 
= ance to more people, thereby increas- = 4 
The Peoria Life has not been satisfied merely to EE ing their commissions. 3 £ 
talk Service: it has never for a moment relaxed its EE = = 
effoits to give the most complete and useful Service =| Ef 4 
possible. Such an ideal, persistently followed, ex- aq Top contracts available to men capable of aE 
plains why the name of the Peoria Life, when heard, = handling district agencies in northeastern Ef 4 
. =e Indiana, southern Indiana, western Michigan E 
instinctively suggests “SERVICE TO AGENTS é and in portions of Illinois. = | 
and “SERVICE TO POLICYHOLDERS!” E z : 
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Not long ago two life insurance men 
happened to meet in the lobby of one of 
the big hotels of their city. They had been 
friends for many years and, not having met 
for some time, they seated themselves in one 
of the quiet corners of the hotel lobby, 
where they might visit together undisturbed. 

To begin the conversation Charlie, the 
elder of the two, said to his friend: 

“Well, Robert, we haven’t seen much of 
each other lately, have we? How are you 
getting along, anyway >?” 

“T am not getting along at all,’ replied 
Robert. ‘“‘I have a note here for $180 which 
I thought sure would be paid today but I 
find the fellow can’t meet it now and he 


I need the 
money very badly and don’t know what | 


doesn’t know that he ever can. 
am going to do. Do you know, I have 
about come to the conclusion that life isn’t 


9 





worth living, and 

““Now let me tell you something, Robert,” 
interrupted Charlie. “This morning as I 
was leaving the house to come down town 
my wife looked me over rather critically and 
in a somewhat disgusted tone of voice 
said: 

“My goodness, Charlie, if you could see 
the back of that coat! Why it positively 
is getting shiny; and the cuff of that right 
sleeve is all fuzzy at the edge. 
ashamed of you.’ 

“But how about the buttons, 
IT asked. ‘‘Are they all right?” 


_Copyright, 1924, by 
York, 


I really am 


mamma?” 
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As a Man Thinketh 


By WiLuiamM T. NASH 


se 


Oh, yes, they seem to be all right,’ she 
admitted. 


***Well, then,’ I asked ‘why don’t you 
talk about the buttons?’ ”’ 
“‘Now, Robert,” Charlie went on, “you 


have a wonderful wife, a successful and 
happily married son, and a little grandson 
you all adore, and every one of you, includ- 
ing yourself, is in the best of health. Would 
you take a million dollars for these bless- 
ings? Of course you wouldn't, but here you 
are, down in the mouth and complaining. I 
Why, Robert, you are a 
millionaire but don’t realize it. Why don’t 
you think of all these blessings? Why don’t 
you talk about the buttons?” 

Little did Charlie realize at the time that 
this sermon was just what his friend needed 


am surprised. 


to put him on his feet again. But not long 


after this, 


attending a church social, they chanced to 


when Charlie and his wife were 
meet Robert’s wife. She seemed unusually 
pleased and explained it all when she said to 
Charlie: 

*“*How can I ever thank you enough for 
giving Robert that little talk the other day 
at the hotel > 
me all about it and, do you know, he has 
been a changed man ever since, That but- 
ton story did it. Your friendly but plain 


He came right home and told 


talk to him was the turning point and ever 
since that day Robert’s business has been 
getting better and better and now we both 
are so happy again.” 

The thought is suggested by this little story 
that it is our warped and crooked thinking 
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that brings on most of our troubles. It was 
nothing but this that had taken the joy out 
of life for Robert and it is only his new and 
sane view of life, the acknowledgment of his 
many blessings and his changed mental 
attitude that is putting him back on his 
feet again. No man can think failure and 
succeed. No man can brood over his little 
disappointments and not be disqualified for 
his daily tasks. This is particularly true of 
the life insurance solicitor. Whatever suc- 
cess and happiness we get out of life is the 
result of right thinking. Our actions are but 
a moving picture of our thoughts and if we 
are able to think only of the bright, shiny 
buttons and not of the faded and frazzled 
coat, we will be just that much better off. 
**As a man thinketh in his heart, so he is.” 


The Best Entering Wedge 
Ii it be true, and it is, that those who are 
already insured are the best prospects, and if 
it be true, and it is, that a good entering wedge 
then one of the best 
“T want to make 


has extraordinary value, 
methods of approach is to say, 
an important suggestion for the benefit of the 
beneficiary under the insurance you are now 
carrying.” 
You have a well-to-do 
client who carries $25,000 of insurance for the 
benefit of his wife. He ought to have at least 
$100,000, and can easily pay for that amount. 
If he is interested, he will want to know how 
much income his $25,000 policy will yield. When 


Consider an example: 


he sees the amount, you need not say a word. 

But his interest will be re-awakened when he 
sees that he can easily make the income ade- 
quate if he chooses to take additional insurance. 
—Agency Items. 
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The Mortality from Diabetes 


By Frepertck L. 


Consulting Statistician, Prudential 


The importance of Diabetes as a cause of 
death is not as clearly recognized as would 
seem desirable in the furtherance of health 
promotion efforts. During 1922, in the U. S. 
Registration Area, which represents about 85 
per cent of the total United States, there oc- 
curred 17,182 deaths from Diabetes against 
14,933 deaths from the same cause during the 
previous year. Actually as well as relatively 
during the year the disease was on the in- 
crease, corresponding more or less to the ob- 
served increase in the mortality from cancer. 
In 1918 the Diabetes death rate was 15.9 per 
100,000 decreasing to 14.9 during the year 1919, 
but increasing to 16.1 during 1920, to 16.8 dur- 
ing 1921 and to 18.4 during 1922. 

The death rate from Diabetes varies widely 
for the different States, being, of course, af- 
fected by the age and sex distribution of the 
population, but particularly by certain foreign 
elements, especially the Jews. It is regrettable 
that no separate statistics should be available 
for the Jewish population, which, for reasons 
as yet but imperfectly understood, seems to be 


peculiarly susceptible to Diabetic affections. 


HorrMan, LL.D. 
Insurance Company of America 


Eliminating important age and sex variations 
of the population, the adjusted death rates for 
1922 for certain States have been as follows: 
The highest death rate from Diabetes during 
1922 was reported for the State of New York, 
or 25.1 per 100,000 of population, while the 
lowest rate during the year prevailed in the 
States of Kentucky and Tennessee, or 8.1. The 
rates have been exceptionally high in Connec- 
ticut, or 21.3; in Illinois, 20.2; in Massachu- 
setts, 21.0; in Minnesota, 21.3; in Nebraska, 
22.5; in New Hampshire, 22.9; in New Jersey, 
21.6: in Oregon, 22.2; in Rhode Island, 21.2; 
in Vermont, 20.5; in the State of Washington, 
States in which the Diabetic rate 
was exceptionally low are: Kentucky, 8.1; 
Mississippi, 8.6; North Carolina, 9.7; South 
Carolina, 9.9, and Tennessee, 8.1. The low 
rates in these Southern States, however, are 
affected by the colored population, which gen- 
erally, though not always, has a much lower 
Thus, for illus- 


20.5, also. 


Diabetic rate than the whites. 
tration, in Florida the white rate was 12.3, the 
colored 6.8; for Kentucky the white rate was 
7.6 and the colored rate 10.3; for Louisiana the 
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More Proft—Less Trouble 


“Title Insurance has eliminated more than 
This is an excerpt from 
a recent letter written by the official of an 
who 


service had been profitable as well. 


Write for full details. 


NEW YORK 
TITLE AND MORTGAGE 
COMPANY 


135 Broadway, New York City 


Capital Funds over $10,000,000 


AMERICAN TRUST COMPANY 


added that our 
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white rate was 14.1 and the colored rate 6.6; 
for Maryland the white rate was 19.1 and the 
colored rate 15.9; for Mississippi the white 
rate was 11.1 and the colored rate 5.9: for 
North Carolina the white rate was 10.6 and the 
colored 7.3; for South Carolina the white rate 
was 12.2 and the colored rate 6.7; for Tennes- 
see the white rate was 8.0 and the colored rate 
7.8: while for Virginia the white rate was 13.3 
and the colored rate I1.5. 

The high rate for Maryland is unquestionably 
affected by admissions to the Johns Hopkins 
Hospital at Baltimore. It goes without saying 
that the diagnosis of diabetes is, broadly speak- 
ing, less accurate and less often made in the 
case of colored than in the white, but granting 
this, it would seem a safe conclusion that dia- 
betes in a general way prevails to a less extent 
in the Southern States than in the Northern. 

It has properly been said of diabetes that “no 
malady to which human flesh is heir, in com- 
parison with the number of individuals in- 
volved, has attracted as much attention.” This 
is probably true as regards medical attention, 
but it may be questioned whether the public at 
large has a proper appreciation of the earliest 
symptoms and the late seriousness of this affec- 
tion. Whenever periodical medical examina- 
tions are made, it is not uncommon to meet 
with positive evidence of diabetic indications 
in the urinary findings, but advice regarding 
preventive measures is only too often ignored. 
Nor is the treatment advised generally followed 
with the rigorous attention to matters of detail 
as is necessary to produce the best results. The 
Insulin treatment which is now in the forefront 
is likely, however, to produce a marked effect 
on the diabetes death rate during. the next few 
The value of that treatment is generally 
accepted by all who are in a position to express 
But the fact must 
not be overlooked that the Insulin treatment is 


years. 
an opinion on the subject. 
not a preventive measure of diabetes, but merely 


inhibits the progress of the disease and requires 
to be continued with painstaking attention to 








A Company with Friends 
Everywhere 


The agent who is selling insurance in 
this Company, which for seventy-three 
years has been rendering unexcelled 
service, does not work alone. Wherever 
he may be, he finds enthusiastic friends 
ready to help him by testifying that there 
is no better company in the land than the 
old Massachusetts Mutual. Its enviable 
record for service and the low net cost of 
the protection furnished make a combina- 
tion that assures success to any real 
worker in the field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


Massachusetts Mutual 


Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 
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Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the jbest, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








matters of detail during the remainder of the 
lifetime of the person concerned. 


Another factor which deserves more pub- 
lic consideration is the frequent coincidence in 
which diabetes occurs in persons overweight. In 
the words of Joslin that “granted there is a 
natural tendency to diabetes in certain individ- 
uals, this develops into the actual disease most 
commonly when the body is overfed.” He 
refers to a series of 100 recent cases in which 


The 


overweight approximately increased 


sixty revealed the existence of obesity. 
cases of 
with the increasing age. Joslin explains that 
“lack of exercise is, of course, a factor in pro- 
ducing the condition of overweight, and thus 


is an indirect cause of diabetes.” He draws at- 
tention to the enormous increase in the average 
consumption of 1917 had 
reached 73 pounds, and which now exceeds 100 
pounds per capita per annum. There can be no 
question that diet prevail 
among a large proportion of the population, 
and, what is most urgently required as a pre- 
ventive measure is a better understanding of 
inodern principles of diet and reforms aiming at 
a better nutritional balance, on the one hand, 
and a deliberate reduction in the quantity of 
food consumption as well as in the number of 


sugar which by 


serious errors of 


meals. 
The argument has frequently been advanced 
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LIFE UNDERWRITERS 


—— = BY WILLIAM ALEXANDER 





10. The Crafty Beaver 


away. 





A certain Beaver, who was in the insurance 
business, advised Mr. Hare, who had a large 
family, to insure his life. 
objected. She didn’t believe in life insurance. 
A million dollars would not console her for the 
loss of her husband. There were a thousand 
things that she and the children needed right 
So Mr. Beaver, who was both tactful 
and shrewd, admired Baby Hare, complimented 
Mrs. Hare on the beauty of her home, and 
smilingly said good-bye. 

But he did not leave the town until after he 
had seen Mr. Hare alone and had persuaded 
him to take a policy surreptitiously. 

After some years Mr. Beaver came again to 


But Mrs. Hare 


that town, and learned that Mr. Hare had just 


died. So he called on the widow and found her in despair. 


But when he 


told her about the insurance she was very grateful. 


APPLICATION: 
It was J. T. Phelps who propounded the question, “Do women like life 
insurance?” and answered it by saying, “Widows do.” 


N. B.—It is intended to publish this series of Insurance Fables in _ bock 
portant educational hints for the training of agents. 
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that diabetes runs in families and Joslin shows 
a proportion of 21 per cent of his cases 
in which there was a family history of the 
disease. He emphasizes, however, the conclu- 
sion that “with the avoidance of obesity and 
with moderation in the use of sweet food the 
children of diabetics may be no more liable to 
the disease than other children, and particularly 
should the urines of such individuals be care- 
fully examined when conditions arise which 

would favor the development of diabetes.” 
As the result of a special inquiry addressed 
to numerous health throughout the 
country I obtained the diabetes mortality statis- 
tics for 1922-23 tabulated for thirty-seven cities 
since 1912, excepting for the last two years. 
The table following gives the collective aggre- 
gates for the years under observation together 
TABLE 1—DEATHS FROM DIABETES, 1912-1923 
Death Rate 


officers 





Ne. Aggregate per 
Year of Cities Population Deaths 100,000 
PUR ilies qidisie swe 37 18,316,421 2,877 15.7 
ndies vee 18,760,482 3,014 16.1 
37 19,194,544 3,268 17.0 
37 19,628,605 3,582 18.2 
PRE Oavccncnaes 37 20,062,667 3,762 18.8 
bY Pe $7 20,496,728 3,728 18.2 
ROR etc cmnnees 37 20,930,790 3,422 16.3 
PMRW acc unacaas 37 21,364,851 3,468 16,2 
pe, ee 37 21,798,528 3,931 18.0 
NOU acxecanas 37 22,222,588 4,014 18.12 , 
7 ee 28 16,159,349 3,604 22.3 
i. 7.) Cane 32 21,619,549 4,412 20.4 


with the population, number of deaths and the 
rates per 100,000 of population. It will be ob- 
served that the practically continuous increase 
in the rate between 1912-22, or from 15.7 to 22.3 
was arrested during the last year of the period 
during which the rate declined to 20.4. It is 
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a safe assumption that this decrease is the 
direct result of the introduction of Insulin. 
The next table which is attached hereto gives 
the facts for fifty-seven individual cities for the 
1922-23. 
cities the rate declined or remained stationary, 


two years in thirty-seven of these 
while the rate increased in twenty of the cities. 
Since the actual 
fortunately not very large the significance of 


mortality from diabetes is 
this rate change must be considered with great 
caution. It is particularly suggestive, however, 
that in the city of 


treatment is quite extensively practiced by some 


Boston, where the Insulin 
of the foremost authorities on diabetes, the rate 
should have declined from 28.9 to 24.1; while 
likewise in New York the 
from 24.8 to 22.9. 
York when compared with 
puzzling when it is considered that the large 


declined 
New 


rather 


rate has 
The lower rate of 


3oston is 


Jewish population of New York city represents 
a racial element peculiarly liable to diabetic 





North American 
National Life 
Insurance 


Co. 


Omaha, Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 
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TABLE 2—DEATHS FROM DIABETES 
1922 — ——— 1923 ———__ 
Death Deatl 
Number Rate Number Rate 
of per of per 
Deaths 100,000 Deaths 100,000 
Baltimore .ivcsaces 200 25.7 195 24,5— 
OSEOR! 6 .disadeo rendre 222 28.9 187 24.1 
Bridgeport . cc0c:00: 35 22.7 27 17.0 
BSHGANO assis ei.6i9, 006 112 212 112 20.9 
COlUNDUS® h-s5% 500% 42 16.7 69 26.84 
a i 17.9 D 22.38-+ 
a eee rere 31 19.2 28 16.9 
DDONVET, sack aren Sorsise 37 13.8 43 15.8+ 
DPEEPONE else asne%e.ei0. 1738 15.3 171 14.5— 
Blizabeth ~< ..css0s- 17 16.8 15 14.5 
BANG. sesciscn Se wsis ss <08 19 19.0 23 22.3 
alt RIVED: = 5 a:0eues 33 27.3 26 71D 
Grand Rapids ..... 31 21.5 23 15.7 
pec.) ee 27 18.2 30 19.7 
ISVESDL  osieies2es 10 | 4 7 
Bs | ee 14 24.3 19 32.3 
Los Angeles ....... 161 25.1 124 
CD <4d ese uraes 28 24.5 18 
McKeesport ....... t S.4 9 
Manchester ........ 18 22.3 16 
Milwaukee ........ 78 16.3 7 
Minneapolis ....... 95 23.7 88 
Nashville... 0.50.00: 15 12.4 28 
PO WATK o-5:0:5:6 6 000% 87 20.2 66 
New Bedford ..... 17 13:3 18 
New Haven ....... 41 24.1 89 
New Orleans ...... 78 19.5 86 
NGEWPOTt. 6:..5/é/esiewss 7 22.4 6 
ee ee 17 35.7 6 
New York City... 1,448 24.8 1,360 
GPT ae $4 18.8 4() 
QMANA. 6s 06s0:s00G08 8 13.4 28 
Jj... ee i 11.7 8 
PALEPEON. 4.6.6.4 <%isi0.6's 28 20.2 29 20. 
Petersbur? i ccccass 5 15.3 7 20.9 
Pittsburgh 0.6% «ers 116 19.3 86 14.1 
Providence ........ 58 24.0 71 29.2 
SPORE | 64 warere nies x0 5 14.9 9 25,1+- 
REAGINGE  osciacgc saws. 31 28.0 24 21.4 
Rochestef. «vcs. 73 23.1 76 23.54 
Sacramento ........ 19 14,0 15 20.4 
SHAUPINT edd paiaanwrov 12 28.4 $ 9.: 
Salt Lake City..... 50 $0.1 28 22.0 
Dat MCCS. cis 86086 23 97.5 24 TS 
San Francisco .... 137 5.9 124 23.0 
SerantoG .66<scvess 28 20.9 28 20. 
a ee a6 16.6 49 14.2 
Somerville ........ 13 13.4 18 18.2 
Springfield, Mass. .. 27 19.3 23 16.0— 
NORANE  a.s:4e O50 O00 29 27.6 30 28.5-+4 
Syracuse 0 Shek 34 18.5 
SELON 4.00.04 00% 166 20.9 160 19.9 
Ste PAU «ong sarescees 66 27.5 15 17.8 
TEOMBOR sc eisiereseers.ais 25 20.0 16 12.6 
Washington, D. C.. 78 16.8 82 17.2 
Williamsport ...... 9 24.1 9 23.8 
WOrCestOl Anes scees 59 3153 36 18.8 
BSE  seakaida dca 1,331 yea 4,019 


I add to the foregoing a table of diabetes 
statistics for the State of New York 


increase in the 


for the 
period 1914-23, indicating an 
diabetes death rate from 19.9 per 100,000 to 25.5 
in 1922. During 1923 the rate was 23.6, or 
indicative of a slight reduction. 

The Insulin treatment very fortunately has 
drawn widespread public attention to a drug 
which, however, does not cure the disease but 
arrests its further progress. Much more is re- 
quired in the direction of prevention which in 
the judgment of those who have most care- 
considered the question rests essentially 
Hence 


fully 
upon the avoidance of dietary errors. 


Thursday 


the importance of thorough inquiries into the 
weight of diabetes subjects and the ascertain. 
ment of the direction in which the bodily pro. 
portions of diabetics differ from normal per- 
sons not subject to the disease. There is much 
hope for progress in this direction in view of 
the clear recognition of the fact that diabetic 
persons, as a rule, are over weight. The sub. 
ject is certainly one of the very first impor- 
tance to life insurance companies. 


TABLE ENTIRE STATE OF NEW YORK— 


DIABETES 
Estimated 


Diabetes Rate per 





Year Population Deaths 100,000 
BOE eae 5d onan iarwyetoreetaes 9,756,572 1,943 19.9 
LOUD oa.5 «Cane wane eee 9,910,650 2,249 ye | 
BIRO esta: cer ka ee ee 10,016,078 2,151 21.5 
MOA a Foxe! wdaletane east’ 10,121,507 2,281 22.5 
1: 1 | a oy oe 2,076 20.3 
BO 6 eis reresarhra starts - 1,972 19,1 
EONS secor tina teh cca aot 10,437,796 2,188 21.0 
4 ee ee eto er 10,543,105 2,220 21.3 
MD eae cts, Gis w. tare Sraveiotweas 10,650,841 2,717 25.5 
BN i acwinxs xen ERE OS 10,757,144 2,.587* 23.6* 
* Provisional. 





“You may talk too much 
on the best of subjects,” 
says Ben Franklin; and in 
another place he adds, 
“The most exquisite folly 
is made of Wisdom spun 
too fine.’ 


Successful Franklin 
agents explain the great 
essential benefits of Frank- 
lin life insurance, avoiding 
lengthy discourse upon de- 
tails which confuse the 
prospect, and add nothing 
to his knowledge. 


THE FRANKLIN LIFE 
INSURANCE CO. 


Springfield 83 Illinois 




















® EDMUND P. MELSON, President 


* SPECIAL FEATURES ABOUT CONTINENTAL POLICIES THAT OFFER 


A WIDER FIELD - - INCREASED OPPORTUNITIES 


Age limits 8 to 65 

Major surgical operation benefits. 

Loan values at end of first year under most forms 

Annual dividends on certain policies issued at non-participating rates. 

Unexcelled underwriting service for sub-standard policies. 
accepts approximately 95% of all cases submitted. 


CONTINENTAL LIFE INSURANCE COMPANY 


ST. LOUIS, MISSOURI 


The Company now 


P. M. HARPER, Vice President 
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Two Angles of Policy Selling 


By Frank H. WILLIAMS 


The writer was recently talking to a man 
who had purchased a $20,000 life insurance pol- 
icy and who had gone into the open market, 
as you might call it, in making his purchase. In 
other words, he had notified some five or six 
of the leading insurance agencies of his city 
that he wanted to get a policy and had asked 
them to make him offers at a specified time. 

“You must have had some interesting experi- 
ences while making your purchase,” it was 
suggested. “You must have obtained a slant 
on this thing of buying life insurance which 
would give some worth-while ideas and sug- 
gestions to all sellers of insurance.” 

“Yes, I sure did get a lot of experience,” was 
the reply. “Some of it wasn’t so very pleasant, 
either. 

“IT never will forget the attitude that was 
assumed toward me by one of the men who 
came around to see me. 

“This 
jawed individuals who have 


those 
a dominating air 
and all that sort of thing and who hang on like 
bulldogs, once they get set. 

“This man came to see me at the time I had 
suggested and I told him I wanted a $20,000 
policy. He pulled out his books and pamphlets 
and things and soon convinced me that he had 
a very good proposition indeed. 

“Well,” I said, “I don’t mind telling you that 
you have one of the three propositions I’m go- 
ing to take. 


salesman was one of strong- 


Now if you'll just give me time 
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to think the whole thing over and study matters 
a little more carefully I’ll soon be able to reach 
a decision.” 

“No,” said this salesman, much to my sur- 
prise, “I’ve come up here determined on one 
thing. I've looked you up carefully, I know 
just about how much insurance you carry and 
This $20,- 
000 policy you’re going to take out won’t bring 


I know you're not carrying enough. 


your insurance up to what it should be by quite 
What you need is a 
$50,000 policy instead of a $20,000 policy.” 


a considerable amount. 


“T thought he was rather rough-shod about 
the way he went after the proposition and I felt 
myself becoming annoyed. But I told myself 
there was nothing to get huffy about and I 
excused the salesman on the ground that, of 
course, he wanted to get as much business as 
possible. 

“You've got me wrong,” I said at last with 
a smile. “I’m not in the market for a $50,000 
policy at all. This $20,000 policy is all I can 
afford to take out now.” 

“You're wrong there,” the salesman said, in- 
stantly. “You can’t afford to have only a $20,- 
000 policy. You've got your wife and your chil- 
dren to look after. 
ance expert. 


Remember, I’m an insur- 
I’ve had a lot of experience in 
these things. I know what your earnings are 
and what your future earnings capacity will 
probably be and I want to tell you frankly, with 
the utmost sincerity, that a $50,000 policy is 
what you need.” 

“Tl give you credit for being an expert and 
for being sincere and all that,’ I told him, “and 
the fact may be as you say that I do really need 
a bigger policy. But I can't afford a bigger 
one now. I’ve got a lot of obligations and cer- 
tain expenses that must be met and I'll have 
to scratch some to pay for the $20,000. 

“Up to this point everything had been O. K. 
There hadn't been anything out of the way 
about the matter, nothing that wasn’t perfectly 
all right. 

“But right here the salesman branched off 
at a tangent. 

“T saw his jaw set while a sort of glaring 
look came into his eyes.” 

“T told you I'd mind to 
you a $50,000 policy,” he declared, “ and I’m 
I’m so sure that you need a $50,- 


made up my sell 
going to do it. 
ooo policy that I’m not going to let you get 
a smaller one. I'll either sell you the larger 


policy or nothing at all. You say you can't 
You can 


afford to pay for it if you'll cut out some of 


afford to pay for a bigger policy. 


the unnecessary luxuries and expenses you’ve 
For instance, you've 
You never should have 
You should sell that at once and put 


saddled yourself with. 
recently bought a radio. 
done it. 
the money into insurance. And I hear you're 
thinking of getting a bigger and more expen- 
sive car. If you wouldn’t do that you could 
pay for the insurance I’m trying to sell you all 


And — i 
“But that was enough. 


19 


ne , 
rignt. 





While the salesman 


was still ranting and raving I ushered him to 
the door without any too much politeness, too, 
I don’t mind telling you, and I threw his whole 
proposition into the waste basket and didn’t 
give it any more consideration at all. 

“You know, there’s a very definite limit be- 
yond which the life insurance salesman must 
not go in trying to sell insurance. The minute 
he tries to tell a client how the latter should 
spend his money, he is going too far. It is alf 
right for the agent to urge the client to take 
a larger amount of insurance than the client has 
thought of taking and it is all right to show 
the client just why he needs so much more in- 
surance, but when it comes to paying for the 
insurance or determining whether or not the 
client can afford the extra insurance, that mat- 
ter, as I see it, is entirely up to the purchaser 
and out of the realm of the salesman unless 
the client asks specifically for the salesman’s 
advice. 

“Any tme that any insurance agent tries to 
tell me that I’m too extravagant and tries to 
tell me where I shouldn’t spend money, [’m 
through with him. 

“That was one of the most interesting expe- 
riences I had in purchasing this policy. 

“And another interesting experience 
was with the agent from whom I did finally 
make the purchase. 

“This latter agent is a very young fellow 
who has a fine way with him. He’s courteous, 
well informed and enthusiastic. 

“At first I rather intended purchasing my 
policy from another salesman, but this young 


very 
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fellow kept after me constantly and simply 
wouldn't let me sign up with another until he’d 
had a final chance at me.” 

“T’'ll show you, point by point, just where 
my policy is better than this policy you’re think- 
ing of buying,” the young salesman told me. 

“And he did show me. 

“Still I was pretty much set on getting the 
other policy because of the lasting good im- 
pression that had been made on me when [| 
first considered it. 
that this was the case and he also saw that he 


The young salesman saw 


must do something else if he was to get my 
business. 

“IT could see that he was figuring out ways 
and means of landing me and I was much in- 
terested to see what his next move would be. 

“Finally he came to me one day with a gleam 
in his eyes which showed quite plainly that he 
felt he’d hit on the right proposition. 

“J know the argument now that will make 
you want to purchase the policy I’m offering 
you,” he said. 

“All right,” I said, “I’ll be glad to listen. 
What is it?” 

“You're a young man,” said this salesman, 
“and I’m young, too. I take it that there isn’t 
over five years’ difference in our ages. Now, 
then, in the course of time you will need more 
insurance and you will want advice about your 
insurance problems. I know just what your 
situation is at the present time and if you buy 
this policy from me I'll drop around every now 
and then and keep in touch with you, so that 
I’ll know just how you're getting on all the 
time. Incidentally, I'll be in the best sort of a 


And 


as we're both of about the same age, you can 


position to help you and to advise you. 


depend on me through life and will not have 
to switch over to someone else and tell him all 


your personal affairs when this other agent 
dies, as he’s likely to at any time because he’s 
old and not too well.” 


rather odd argument, but it got 


he policy from this sales- 


“It was a 
me and I bought t 
man.” 

In all this there are, surely, quite a few sug- 
gestive ideas which other life insurance sales- 
men can use to good advantage in their own 


canvassing. 


Lincoln National Life to Have Exhibit at 
International Management Congress 
The 


pany, Fort Wayne, 


Life Insurance Com- 
will be represented by an 
Manage- 
Prague, Czecho- 


a dele- 


gate to the congress, has called upon the com- 


Lincoln National 


exhibit before the First International 


ment Congress to be held in 
Slovakia, this summer. Harry A. Hopf, 


pany to prepare photographs, floor plans, charts, 


etc., giving the details of the arrangement 
their model home office plant for exhibiti 
before the international body. The we 
preparing the material is now going I 
under the direction of the personnel and pl 
ning department of the Lincoln Natio 

and is expected to be completed with ample 


ime to spare before the opening of the | 
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The Vision of Life Insurance 
Life insurance salesmen are recruited from 
all walks of life and in entering this profession 
are actuated by kinds of 
Some have simply “happened” into 
this great field and are selling msurance, more 
or less as a matter of habit, to eke out an exist- 


many different 


motives. 


ence. Others have seen the almost unlimited 
possibilities for money-making and are selling 
policies, as they would almost any commodity, 
with an eye solely to the commissions. Some 
have caught the vision of life insurance and 
sell it because they sincerely believe that they 
are thereby rendering a service to humanity 
Others 
have not been so fortunate and can but continue 


and making the world a better place. 





Thu rsday 


to follow the sinuous path of misunderstanding 
life insurance. 

Whatever our original reason for entering 
the insurance profession, it is well to pause 
occasionally to consider whether or not this 
business in which we are engaged is really a 
worthy one. Someone has recently said that 
“life insurance is the most wonderful invention 
of the human race to carry on and carry out 
the otherwise defeated plans and purposes of 
Thomas W. Blackburn, secretary and 
counsel of the American Life Convention, calls 
with the book “ambassadors of 
thrift and advance agents of prosperity.” He 


men.” 


men rate 
states that their lives are devoted to persuad- 
ing men to perform their duty to their family, 


ane aeeaae a ae 








INOT to Sell Insurance 
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12. Three Blunders 


I heard not long ago about an agent who 
failed to write three applications. 

In the first case he talked so much on 
general topics, as an introduction to his in- 
surance appeal, that the interview was over 
before he could get down to business. 

In the second case he advocated a policy 
that the prospect did not need, and con- 
sequently would not take. But another 
agent sold that man a large amount of 
insurance to protect certain notes, outstand- 
ing debts, and to pay inheritance taxes. 
Seeing his need for this insurance he wanted 
it, and took it. 

In the third case the agent who repre- 
sented a local company advanced a series of 
threadbare reasons for insuring which failed 
to interest the prospect. So he excused him- 
self on the ground that he was going to 
New York and hadn’t time to listen. Then 
the agent said to himself, “I'll tackle him 
on his return.” 

Another agent in the same town who 
represented a New York company, and who 
had tried to interview this man several times 
and had failed, learned that he was going 
to New York. 


associate in that city; and the associate sub- 


So he telegraphed to an 


mitted a striking and novel proposition to 
the visitor and wrote his application for a 
large policy at the home office of his com- 


pany. 


13. Conversation 
The platitudes of Polonius, Ophelia’s 
father, so irritated Hamlet that he exclaimed, 
*“Words, words, words,” and described the 


venerable man as ‘‘a tedious old fool.’ 


Copyright, 1924, by The Spectator Company, 


20 


Nevertheless, when Polonius said, ‘‘Give 
every man thine ear, but few thy voice,” 
he uttered a truth to which every life insur- 
ance man should give heed; for it is an 
endorsement of the Psalmist’s warning, 
“Keep thy mouth with a bridle.” 

The doctor who listens and observes can 
write a prescription without opening his 
mouth; and the agent who listens and ob- 
serves can write an application without 
wasting his breath. 

A zealous agent once persuaded me to 
play the part of an objecting prospect before 
a large audience. I was to assert that | 
did not believe in life insurance, and was 
expected to confront the agent at first with 
every conceivable obstacle, yielding to his 
eloquence only in the end. So this agent, 
who was a fluent talker, started in to sweep 
aside all opposition by deluging me with a 
flood of argument along lines that he had 
mapped out in advance. It would have 
been easy to confound him by simply show- 
ing that his pregramme did not fit my case; 
but that would have resulted in a “‘stale 
So I] determined to admit that I 


had certain insurance needs, in order that 


mate.” 


he might adapt his argument to my _neces- 
Accordingly I interrupted him when- 


But 


he refused to listen, and went right on with 


sities. 
ever I could get a word in edgewise. 
his irrelevant talk. So I was compelled to 
disregard his appeal, and proceeded to in- 
sure myself. 

The audience learned a valuable lesson, 
and the agent was mortified and perplexed, 
but whether after contemplation he saw a 
great light or remained in utter darkness, I 
do not know. 
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showing wage-earners how to provide against 
dependency in old age and business men how 
to escape bankruptcy. It would certainly be 
a fine thing if all the agents looked at the mat- 
ter in the same light; but viewing the work of 
many of them there is room for doubt as to 
whether all really appreciate the opportunity 
and responsibility which is theirs. 

An effort is being made to raise the insurance 
salesman to the status of a professional man, 
trained, expert and reliable in his diagnosis and 
counsel. As a matter of fact, how many agents 
could measure up to the proper standard? No 
physician would recommend the same remedy 
for every ailment, no lawyer gives the same 
opinion on every set of facts, and yet we find 
some of the best producers recommending and 
selling the same form of policy to every ap- 
plicant whatever that applicant’s real needs may 
be. An astonishing number of agents are not 
sufficiently informed about the different types 
of policies, their provisions and their uses, to 
be able to give expert advice such as is expected 
from a professional man. 

Much harm may be done to others through 
improper care by the physician, incorrect in- 
struction by the teacher or the sharp practices 
of the lawyer. And likewise, the unthinking, 
ignorant and vicious so-called insurance “ex- 
pert” may do great damage through improper 
If the wrong kind of pres- 
entation is made the probable result is to 


selling methods. 


strengthen the resistance of prospects to insur- 
ing their lives. lf the wrong forms of policy 
are placed the policyholders are likely to be- 
come dissatisfied and to lapse their insurance, 
thereby lowering by so much public confidence 
in the institution of life insurance. 

The ordinary man needs life insurance, but 
he also needs someone to point out to him the 
proper form of protection, considering his cir- 
cumstances, and to persuade him to take the 
insurance now and to keep it permanently. 
Competent insurance salesmen perform fully 
as important a task in our modern society as 
do any of the men in the recognized profes- 
sions, but every true professional man must 
catch the vision of service and, making per- 
sonal gain a secondary consideration, set out 
primarily to serve his fellowmen.—The Pepper 
Ror 

SINGLE PREMIUM INSURANCE 
=XPLAINED 
Comparative Figures Show Difference from 
Ordinary Plan 

Cuicaco, Itu., July 7.—Single premium life 
insurance is being written by some companies, 
the premium on which is financed by a loan on 
the policy. The argument in favor of this plan 
is that the policyholder thus avoids the payment 
of income tax on the amount of the interest 

1 


on the policy lean. For instance, consider this 


case as an example: A single-premium policy 
A loan of 


for $100,000, age 40, premium $50,910. 


$44,000 might be obtained, so that the insured 


would have to pay $6910 in cash and the annual 
interest charge on the loan is $2640, which 

uld be non-taxable. On this policy the paid- 
up dividends on the company’s present scale 


amount to—$1536, $801, $814, $828, $842, $856, 
$870, $885, $901, $916 which would be taxable. 
Hence, the non-taxable amounts are—$1104, 
$1839, $1826, $1812, $1798, $1784, $1770, $1755, 
$1730, $1724. 

If ordinary life had been taken for $56,000, 
the first premium would be $1732.64 and the 
yearly net costs based on the company’s present 
scale of dividends are—$1456.56, $1443.68, 
$1430.24, $1416.80, $1402.24, $1387.68; $1372.56, 
$1350.44, $1341.76. 

Here at the start $5177 more is paid as a pre- 
mium on the single-premium policy than on the 
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Home Offices: 1530-32 N. Robey 
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MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 











One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $4,000,000. In- 
surance in force $111,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 20 States. For 
territory write today 


AGENCY DEPARTMENT 
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LIFE INSURANCE EDUCATIONAL SECTION 


ordinary life policy and interest at 6 per cent 
on the same is $310.62, so that the actual cost 
of carrying the single-premium policy is— 
$1414.62, $2149.62, $2136.62, $2122.62, $2108.62, 
$2094.62, $2080.62, $2065.62, $2049.62, $2034.62. 

The latter amount of ordinary life would 
have to be taxed to the extent of 66 per cent be- 
fore the cost of it would equal the cost of single 
premium. Now under the Federal income tax, 
no income would be taxed to this extent. We 
have, too, a cash value under the single-premium 
policy at the end of ten years of $55,552, with 
loan of $44,000, or net $11,522, whereas the 
ordinary life policy has a value of $¢923.20, but 
on the other hand, the single-premium policy 
has cost $5177 more than the ordinary life pol- 
icy to start with. It would seem, theretore, 
that the advantage lies with the ordinary life 
policy and there is no reasonable ground for 
selling the single-premium policy with the ob- 
ject specified in mind. 

The comparative figures for ten years are 
therefore as given in the following table, show- 
ing the premiums on ordinary as contrasted 
with the single premium: 


Single Ordinary 

Premium Life 
Ea tinss Gesmuipesé aseeaiis $1,414.62 $1,456.56 
ee Be ere 2,149.62 1,443.68 
OE ee eee err 2,136.62 1,430.24 
_ ETE RSE eran aee eee 2,122.62 1,416.80 
WEE OS piccmiwcagme Seas 2,108.62 1,402.24 
ND, a eS Se ee 2,094.62 1,387.68 
OI os cigk wk cum eka ane 2,080.62 1,372.56 
SE ee eae ae 2,065.62 1,356.44 
LE. One ee ee ere 2,049.62 1,341.76 
WADI orate eeccienlernescees 2,034.62 107,68 
BAIGEL pie Gcesure waa sees $20,257.20 $12,200.28 





We are satisfactorily handling 


REINSURANCE 





risks on the Coinsurance basis. 
your papers. 


Head Office, Waterloo, Ontario. 





for a number of American Life Companies. 
You will appreciate our quick decision and prompt service in your cases. 


Reinsurance on the yearly Renewable Term plan, or for substandard 
Our decision given by wire on day of receipt of 


THE ONTARIO EQUITABLE LIFE & ACCIDENT 
a INSURANCE COMPANY 


S. C. Tweed, President. 








The Beneficiary 

Failure on the part of life insurance sales- 
men to treat carefully that condition of the 
application pertaining to the beneficiary indi- 
cates that a few words of caution may be 
timely. 

The life insurance policy is the one legal 
document which absolutely guarantees the 
fulfillment of the decedent’s wishes regarding 
possessions. It is most 
contract 


his former earthly 
significant that the 
has been able to successfully withstand every 
known attempt to defeat its purpose. 

Vast fortunes have frequently been so de- 
negligible the residue 


life insurance 


pleted as to render 
finally received by the heirs. Wills, regardless 


of time and expense devoted to their prepara- 
woefully failed to meet require- 
prominent attorney recently said, 


tion, have 
ments. <A 
“Make the 
never was a_ will that 


consideration 
there cannot be 
broken.” 

Realizing that the life insurance 
must settle in accordance with the policy con- 
tract and that the application forms a_ part 
thereof, it is the duty of the agent to know 
that the applicant understands his responsi- 
bility and wisely exercises his prerogative. 

When the policy becomes a _ claim, the 
company is as anxious as_ the beneficiary 
that settlement be effected promptly without 
—The Os-Li-Co. 


company 


expense to the claimant. 








most successful in operation. 


the field. 


kind of service to Agents. 


portunities, address: 


Home Office: 





Shortening The Selling Process 


Our SYSTEM of obtaining ‘“‘leads’’ for 
our Agents has been cited as one of the 


This service is part of our comprehensive 
program of Home Office cooperation which 
is of genuine practical value to our men in 


Service to policyholders is also the best 
Our Policy- 
holders Service Department offers, among 
other things, the health service of the Life 
Extension Institute free of charge. 


For information concerning Agency op- 


T. LOUIS HANSEN, Vice President 


The Guardian Life 


Insurance Company of America 


Established 1860 under the Laws of theState of New York 


50 Union Square, New York 





Wt 











AMERICAN 
CENTRAL 


Insurance Co, 


INDIANAPOLIS 


HERBERT M. WOOLLEN 


LIFE 











PRESIDENT 





large enough and, 
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BUSINESS INSURANCE 





Amended Regulations Issued by Fed- 
eral Revenue Bureau 


GROUP CONTRACTS EXCEPTED 


Proceeds of Policies Paid to Corporation 
Not to Be Included in Gross Income 
The Federal 

ton, D. C., on Wednesday of last week, pro- 

mulgated amended regulations concerning the 


Revenue Bureau at Washing- 


premiums paid on business life insurance. The 
new regulations as amended specify that all 
premiums paid on this type of insurance are 
to be subject to taxation and may not be 
deducted from a taxpayer’s gross income, ex- 
cept under certain conditions. The regulations 
given out by the Revenue Bureau are worded 
as follows: 

“Premiums paid by a taxpayer on an insur- 
ance policy on the life of an officer, employee 
or other individual financially interested in the 
taxpayer’s business for the purpose of protect- 
ing the taxpayer from loss in the event of the 
death of the officer or employee insured are 
not deductible from the taxpayer’s gross in- 
come. If, however, the taxpayer is in no sense 
a beneficiary under such a policy, except as he 
may derive benefit from the increased efficiency 
of the officer or employee, premiums so paid are 
allowable deductions. 

“The gross income of a corporation for the 
purpose of the tax in general includes and ex- 
cludes the same things as the gross income of 
an individual. It embraces not only the operat- 
ing revenues, but also gains, profits and income 
from all other sources, such as rentals, royal- 
stock in 
corporations, and profits from the sale of cap- 


ties, interest, dividends from other 
ital assets. 

“The proceeds of life insurance policies paid 
upon the death of the insured to a corporate 
beneficiary are not to be included in its gross 
income. But in the case of life and mutual 
marine insurance 


companies and of foreign 


corporations there are special provisions.” 


Colonial Life Has New Line of Ordinary 
The Colonial Life 
America, Jersey City, N. J., has announced the 


Insurance Company of 
issuance of a complete line of ordinary policies 
covering whole life, ten, fifteen, twenty, twenty- 
five and thirty year limited payment life and 
ten, fifteen, twenty, twenty-five and thirty-year 
endowments. 

These policies have been prepared for the 
Purpose of providing the agency staff with a 
thoroughly modern and salable ordinary policy 
contract and will be written solely through 
them. 

Some unusually novel and attractive features 
have been included. Among these are pro- 
visions by which the company agrees to admin- 
ster the proceeds of the policy as a trust fund 
i the interest of the beneficiary if desired, and 
Provision hy which the paid-up feature becomes 
automatically operative in case of non-payment 


of premiums after three years and the failure 
of the insured to designate any other form of 
settlement. 

This line of new policy contracts presents 
several innovations which will be watched with 
interest, not the least being a marked change 
in the form and appearance of the contract it- 
self, such as a loose-sheet policy accompanied 
by a loose-leaf rate book. 

The officials of the company believe that these 
features, combined with the low premium cost, 
will make this an especially attractive type of 
policy and one which the agents of the Colonial 
Life will find readily salable. 

A larger volume of increase has been pro- 
duced during the first six months of this year 
than was obtained during any entire year in 
the company’s history save 1922 and 1923, and 
with this new equipment of ordinary policies, 
the coming six months should show new rec- 


ords of accomplishment. 


Guy H. Furness Gives Views on Life 
Insurance 

Guy H. Furness, vice-president in charge of 
agents of the Equity Life Insurance Company, 
Omaha, Neb., states that the real backl one of 
any insurance organization is its agency force, 
and that his own company has only reached the 
position it enjoys to-day through the co-opera- 
tion of its agents. 

It is Mr. Furness’s conviction that too many 
agents go forth to sell without the knowledge 
of the fundamentals of life insurance, and also 
essential factor of 


without that success, c0- 


operation. In a brief review of insurance dur- 
ing the past few years he concludes that with 
the modern equipment at the agent's disposal 
there is no reason why he should be lacking in 
the knowledge of any line he is selling; further- 
more, he must be thoroughly familiar with the 
different lines he carries if he wishes to con- 
struct a really prosperous agency in his home 


community. 


Missouri State Life Goes Over 


$500,000,000 Mark 
St. Louis, Mo., July 7—The Missouri State 
Life Insurance Company has now passed the 
mark in insurance in 


$500,000,C00 paid-for 


force, and is producing a steady, consistent 


volume of the best kind of business. Its June 
record beats that of June, 1923. This year’s 
business was harder to get and for the most 
part is made up of smaller policies—$1000, 
$2000, $3000 and $soc0 policies, predominating. 
‘rom an insurance company’s viewpoint that 


The 


big policies are all right to read about but the 


1 
} 


<ind of business is the best obtainable. 
distribution is not sufficiently scattered for the 
best interests of the company. 


Dr. F. L. Hoffman Going to Central America 

Dr. Frederick L. Hoffman, consulting statis- 
tician of the Prudential of Newark, and dean 
of the advanced department of Babson Institute, 


will sail July 12 for a visit to Central America. 
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WANTS NEW LAW 


T. M. Baldwin, Jr., Would Have 
Measure Governing Fraternals 


PURPOSES TO STABILIZE RATES 


District of Columbia Commissioner Gives 
Plan for Setting Up Adequate Re- 
serves on This Class 
Wasuincton, D. C., July 8—Enactment of 
a new law to govern fraternal insurance in the 
District of Columbia 
Themas M. Baldwin, Jr., acting Superintendent 


is recommended by 


of Insurance, in his annual report, just sub- 
mitted to the District Commission. Mr. Bald- 
win points out that one of the purposes of the 
proposed law would be to provide for the set- 
ting up of such reserves as would make the 
rates more stable. In his report the Commis- 
sioner declares: 

I am now trying to get the various fraternal 
insurance interests to agree upon a new fra- 
ternal insurance law for the District, and be- 
lieve that at the next session of the National 
Fraternal Congress of America, which meets in 
this city in August, a bill will be agreed upon. 
No provision is made in the new insurance code 
for the District for a fraternal insurance law. 
When it is taken into consideration that the 
sixty fraternal associations or orders doing 
business in the District show a total of nearly 
seven billion dollars of insurance in force, you 
will readily agree that there should be proper 
and adequate laws governing this class of busi- 
ness. 

The report expresses the belief that the pro- 
posed insurance code for the District, which 
failed to pass at the last session of Congress, 
may he enacted during the coming session, with 
minor amendments. 

The report shows that during the calendar 
year 1923 insurance premiums paid in the Dis- 
while losses 


trict amounted to $18,945,320, 


totaled $6,303,070. This is an increase of more 
than two million dollars in premiums over 1022 
and an increase in losses of $776,765. 
Discussing fire insurance separately, the re- 
that fire 
amounted to $2,442,344, with losses of $819,799, 


port shows premiums last year 


a percentage of 25'%4. This was an improve- 
ment over 1922, when premiums aggregated $1,- 
996.996 and losses $1,099,187, a percentage of 
past ten 
totaled $14,040,757 and losses $5,027,372. 

The total revenue taken in by the insurance 
department in 1923 was $261,011, including in- 


55. For the years, fire premiums 


surance taxes and license fees, an increase of 
$32,727 over 1922. 


Form New General Agency 
BALTIMORE, Mop., July 
was recently made that Jerome Apple, general 
agent of the Travelers, and M. Nelson Bond, 
branch manager at Baltimore, have formed a 
partnership that will be one of the largest gen- 
eral life agencies south of New York. The 
new firm will have quarters in the newly opened 
Citizens National Bank. Mr. Apple has been 
general agent for the past ten years and Mr. 
Bond has been with the company in various 
capacities for seventeen years. Practically the 
entire personnel of both organizations is in- 
cluded in the new force. 


5.—Announcement 
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Provident Mutual 


Life Insurance Company 
of Philadelphia 


PENNSYLVANIA 
FOUNDED 186s 


Over forty per cent of the new business of the 
Provident Mutual is upon the lives of old policy- 
holders who not only evidence their satisfaction by 
insuring their own lives, but by recommending the 
Company to their friends. 


Especially valuable to the agents of the Provident 


Mutual is the active good will of these whose 
Old Age Endowments have matured. 

















Desirable Territory Open for 
General Agencies in Arkansas, 


Minnesota and Western Kansas 


Central States Life 
Insurance Co. 
St, Louis, Mo. 
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Double the Business 


with less than 


A Quarter of the Salesmen 


HAT in a nutshell has been 
accomplished in our sales 
organization within a ten-year 
period. Some of the things that 
are contributing to this progress 
are: 


Careful Selection 
Required Training 
Scientific Supervision 
and 
Direct-by-mail Advertising 


which is showing apparent ef- 
fects from 


National Advertising 


PHOENIX MUTUAL 


LIFE INSURANCE COMPANY 


HOME OFFICE HARTFORD CONN 


First policy issued 1851 
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Chicago 


How to Build Business 


By William T. Nash, Originator of the Monthly Income Policy 


H°” many books on salesmanship have you read? 
the contents of the average book of this type. 


theories and then more theories. 
is a compilation of 33 stories showing just what Life Insurance means 


to those in every walk of life. 


INSURANCE. 


Price, Flexible Binding, $6. Edition De Luxe, Genuine Leather Binding, $10. 


THE SPECTATOR COMPANY 


You know 
Theories, 


Here 


Here is a new departure. 


Here is a book that SELLS LIFE 


Order Your Copy Now 


New York 
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THE ESSENCE OF LIFE INSURANCE 
New Book by Wiliam Breiby Is a Lucid 
Explanation of Basic Principles 
Every agent who is selling life insurance 
should be thoroughly sold himself as to the 
absolute accuracy dependability of the 
legal reserve system of life insurance. He 
should be positively convinced of the soundness 
of the fundamental principles upon which regu- 
lar life insurance based, and 
should be able, when it may become necessary, 
to demonstrate the substantial accuracy of rates 
charged for various classes of policies, the need 


and 


contracts are 


for and sufficiency of reserves, the correctness 
of surrender values, etc. 

Of course, it is not necessary for an agent 
to become an actuary in order that he may con- 
vince himself or demonstrate to others the cor- 
rectness of various features of the legal re- 
serve life The new book 
entitled The Essence of Life Insurance, by Wil- 
liam Breiby, F.A.S., of the widely-known firm 
of Fackler, Fackler & Breiby, consulting actu- 
aries, is a most excellent source from which to 
obtain such information in a clear and easily 
understood manner. Mr. Breiby has the happy 
faculty of being able to explain, in a non-tech- 
nical manner and without the use of algebra, 


insurance system. 


features of life insurance which the average 
man is apt to consider rather abstruse and in- 
tricate. In The Essence of Life Insurance, 
however, the various prime features and _ basic 
principles of life insurance are set forth clearly 
such a manner that 
only an ordinary knowledge of arithmetic is 
necessary in order to be able to grasp the funda- 
mentals of the business. 
the prime facts of the business are demon- 
how 


and are demonstrated in 


In a series of tables 
strated arithmetically, and it is shown 
various features of life insurance depend upon 
the basic principles and the results of calcula- 
tions. 

Mr. Breiby’s aim is to prove to the agent that 
complete confidence in life insurance is fully 
warranted and that the upon 
rests is scientifically sound. He explains such 


basis which it 
features as net and gross premiums, loading, 
mortality table, etc., and in chapters devoted to 
the calculations of net premiums and reserves, 
he describes the assumptions upon which the 
various calculations are predicated, and then 
shows how various desired items are derived 
and proves their accuracy by means of simple 
arithmetic. Thus a person who is not interested 
in mathematics can readily grasp the funda- 
mental principles of life insurance and _ their 
Practical application to the business. 

Other chapters embrace definitions ; a descrip- 
tion of the functions of life insurance and how 
they are provided; the three general forms of 
Policies; reserves and costs; other forms of 
Policies; operating features: legal reserves 
other than full net premium reserves: 
of life additional 
often provided in policies; substandard, group, 
Wholesale and savings’ bank depositors’ life in- 


details 


insurance policies; benefits 


surance ; accident and health insurance: medical 


examination; limits and reinsurance: payment 
expenses; investments; etc. 
Another chapter briefly sketches the histories 


ot claims: 


of various mortality tables, and presents mor- 
tality tables functions 
therefrom. 

A series of fifteen tables, scattered through 
the book, demonstrates particular phases of life 
insurance, so that the student will be able to 
thoroughly understand even such features of 
the business as are generally considered to come 
within the scope of the trained actuary. 

The Essence of Life Insurance is the ideal 
book for the student or for the life insurance 
man who wishes to better comprehend the ap- 
parent intricacies of the great and important 
business of life It contains 180 
pages, is substantially and handsomely bound in 


and explains derived 


insurance. 


cloth, and may be obtained at $3 per copy from 
The Spectator Company, its publishers. 





Connecticut Mutual Writes 
During June 
HARTFORD, CoNN., July 7.—The officers of 

the Connecticut Mutual Life Insurance Com- 

pany here report that in the month of June, 

1924, that company issued the largest volume 

of life insurance ever recorded in all the more 

than seventy-eight years in which it has been 
doing business. 


$9,978,259 


The total amount of new life insurance writ- 
ten by the agents of the Connecticut Mutual in 
June was $0,978,259. That figure shows a gain 
of upwards of 35 per cent over the record for 
June, 1923. 

The Connecticut Mutual has made a gain of 
more than 15 per cent over the preceding year 
during the stretch between January 1 and July 
new record for six months has been 
The total for the first half of the 
current year is $54,988,160. 


& A 
established. 


There is general rejoicing in this old com- 
pany at the results of the efforts of the first 
half of the year and President Henry S. Rob- 
inson in a communication to the field forces of 
the company issued on July 1 said: “This is 
a fine testimonial to the ability of our field 
force, especially at a time when business con- 
ditions generally are not of the best. The 
company appreciates this achievement.” 

U. S. Chamber of Commerce Takes Out 
Group Policy 

Wasnincton, D. C., July 3—As a recogni- 
tion of loyalty in service, and to maintain and 
increase good will and co-operation, the Cham- 
ber of United States has 
placed with one of the leading insurance com- 


Commerce of the 


panies a contract for $500,000 for group life 
insurance, and permanent and total disability 
protection, for the benefit of all its staff. The 
plan became effective on July 1. It is not 
designed, the Chamber has announced, as a sul- 
stitute for any existing policies in relation to 
its employees but rather to supplement them. 
Neither is it 


labor turnover. 


intended in to affect 


It is regarded by the officers 


auy way 
of the Chamber, representative of the business 
interests of the country, as an expression of 
appreciation of length of service of advantage 
to the Chamber as well as to its employees. 
This action of the Chamber will give added 


impetus to the trend toward group policies. 
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Stephen M. Babbit 


President 





HUTCHINSON KANSAS 




















Many Companies Enter lowa 

Des Mornes, Ia., July 8—The State Insur- 
ance Department has in recent months admitted 
several life insurance companies to the lowa 
jurisdiction, the latest being the Indianapolis 
Life Insurance Company, admitted July 3. 
Others are the State Mutual Life Assurance 
Company of Worcester, Mass.; the Peoples 
Life Insurance Company of Frankfort, Ind.; 
Occidental Life Insurance Company of Los 
Angeles, Cal.; Ohio National Life of Colum- 
bus, Ohio, and the reinsurance of the Lincoln 
Life Insurance Company of Lincoln, Neb., by 
the Mid-West Life of the same city. 





ATTENTION 


One of the primary objects 
of this Company is to extend 
genuine cooperation to its 
agents. Experience has taught 
us such a method is profitable 
because it promotes good 
fellowship and enthusiasm for 
a common cause, and induces 
loyalty to it. We want more 
Field Men and General Agents 
for Illinois and Indiana. Ref- 


erence required. Write. 
A. E. JOHNSON, Asst. to Pres. 


CHICAGO NATIONAL 
LIFE INSURANCE CO. 
202 So. State St. Suite 314-324 


Chicago, Illinois 
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An Exceptional Opportunity 
for 


General Agency Contract 
Unusually Liberal Terms 
Splendid Territory 

Home Office Cooperation 


Oldest Legal Reserve Company in Texas. 


Texas Life Insurance Company 
Write Today Waco, Texas 





—— 


HOME LIFE INSURANCE COMPANY 
of NEW YORK 


ETHELBERT IDE LOW, President 


The 64th Annual Report shows: 


Premiums received during the year 1923..........-cesceeeue $7,686,855 
Payments to Policyholders and their Beneficiaries in Death 

Claims, Endowments, Dividends, etc...........ee00% 5,871,544 
EQCTOOSO IN AGERE. ccs || wrt Ache Rice tleidhercee new@arcie’ 2,401,507 
Actual Mortality 56% of the amount expected. 

IE ARMASE MRI COT NNN NESE 565-5016: a sia wor Ses cca or arose INS Smeaton 247,373,210 
Papa EA OE GREER <6. 6)asa'c:055 0610 01s dio cin S46 sinione 6 @Orae Sea oles eels 48,655,222 
For Agency Apply to 
GEORGE W. MURRAY, Supt. of Agents 
256 BROADW’AY NEW YORK 
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sesemnanteiil 


Are Youa Man 


Who is possessed of an ambition to do bigger and better things? 


Have you a clean record and the ability to secure and build up 
a high class Life Insurance Organization? 


Are you a man big enough to consider an attractive manager’s 
contract for Pittsburgh, Pa.? 


If so, we will be glad to get in touch with you and arrange for a 
conference. 


Address Agency Department, care The Spectator 











EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states 
of Illinois and Missouri with direct Home Office contracts 
Liberal policies. 
CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 
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THE 


Boston Mutual Life Insurance 
Company 


“The Company of the 


77 Kilby Street “7% Company of BOSTON, MASS, 
H. O. EDGERTON,President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 


A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms,of up-to-date contracts issued, 
CORRESPONDENCE SOLICITED 


| Boston Mutual Contracts in their wording are perfectly simple and their 


benefits SIMPLY PERFECT. 








PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, England, 
whose long list of publications on fire, life, marine and other branches of 
insurance embrace the most valuable and standard treatises on these sub- 
jects. 

SEND TEN CENT STAMP FOR CATALOGUE. 
THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORK 














NEW and up to date policy 
contracts. REAL SERVICE 
toPolicyholdersand Agents. 
NOT SO BIG to lose sight of 
individual Agents, and big 
enough to serve its Agency 
and Policyholders satisfac- 
torily. SOME GOOD terri- 
tory in IOWA and SOUTH 
DAKOTA open for Agents. 


JAS. H. JAMISON, Pres’t 





DES MOINES, IOWA 





SOUTHERN LIFE AND HEALTH INS. CO: 
r “Oldest | and Best’ 


Has openings for me... debit men and business 
producers. 


> 
P. O. BOX 884 BIRMINGHAM, ALA, 














A Great 
American 
policy pro- 
vides com- 


eta ated 
D gs a 






The Home Life Insurance Company of America 
Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 




















Agencies in Virginia, Florida and District 
of Columbia. Excellent opportunity for 
producers who can furnish unquestionable 
references. 


Our Home Life Insurance Co. 
Suite 206-7-9-10 Commercial National Bank Bldg. 
WASHINGTON, D. C. 





a7? ple te pro- date of issue and are up-to-date in every respect. 
+ = tection in ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
a) eomaee TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
» Ohio’s INDEMNITY FEATURES, and are guaranteed by State Endorsement. 
% A Home Life policy brings peace of 
* largest and mind to the man who loves his family. 
strongest — aay owed a Ponds Cusainene, Stoeipeeetnent 
: oseph L. Durkin, Secretary ohn J. Gallagher, Treasurer 
automobile Dr. E. Bryan Kyle, Medical Director 
MANSFIELD, OHIO insurance Independence Square Philadelphia, Pa. 
company. | 
e a 
Sa ea ee Three Essentials of Salesmanship 
esiraple err1uory open or enera By E. M. Freudenberger 





A leaflet which points out how salesmanship may be assisted 
by giving attention to the three features which are accentuated 


in this 
“KEY TO PRODUCTION”’ 
PRICES: 
Single copy 15 cents, 
OD) RMNOD 6 x55 oscet 0.515 $2.50 1,000 copies.......... $25.00 
M00: COPICE 6c ccccesccs 4.00 5, "000 copies Bera aaveGr ere 100.00 
Bee GOMES sco sc csscce 15.00 10,000 COS re 180.00 


THE SPECTATOR COMPANY 


Cuicaco OFFICE 135 WILuiaAM STREET 
Insurance Exchange NEW YORK 
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F. W. Heron Donates Prize to Cali- 
fornia Life Underwriters 





CONTEST AN ANNUAL AFFAIR 


Names of Winners to Be Permanent Part 
of Record Engraved on Silver Plates 

A new and novel idea for recognition of the 
efforts of members of the Northern Association 
of California Life Underwriters on behalf of 
that organization, and life insurance generally, 
is behind the handsome trophy which F. W. 
Heron of San Francisco, Pacific Coast super- 
visor for the Fidelity Mutual Life of Philadel- 
phia, has presented to the association. Briefly, 
Mr. Heron’s idea, which was enthusiastically 
endorsed at the annual meeting of the Northern 
California Association on June 27, is that the 
trophy, which is the permanent property of the 
association, shall be presented at the end of 
each fiscal year to the member who has “ren- 
dered the greatest service to the organization 
or to the cause of life insurance.” 

The trophy is a handsome mahogany plaque 
on which are mounted, in a green bronze frame, 
two silver plates, finely engraved. One plate 
carries the title, “The Heron Trophy,” with 
the well-known insignia of the National Asso- 
ciation of Life Underwriters underneath. The 
second plate tells the purpose of the trophy, as 
follows: 

This trophy is awarded by the Northern 
Association of California Life Underwriters 
San Francisco, an assembly of distinguished 
underwriters associated together in the cause 
and interest of life insurance, to the member 
whose name appears hereon who has rendered 
the greatest service to the said association dur- 
ing the year specified. 

Names of members who are honored with the 
award of the trophy from year to year are to 
be made a permanent part of the record by 
placing silver name-plates on the plaque, as is 
shown in the accompanying reproduction of the 
trophy. By way of giving a foundation for 
the awards in the years to come, Mr. Heron, 
after consultation with the older members, has 
nominated Northern 
California for distinguished ser- 
vices to the organization in the past, and their 
hames appear on the plaque, in engraved letter- 
ing, as follows: 


three members of the 
Association 


E. H. Lestock Gregory, general agent JEtna 
Life, for “years of co-operation.” Mr. Gregory 
Was one of the organizers and first president 
ot the association in 1907, and has taken an 
active part in its affairs ever since. 

George Leisander, general agent Guardian 
Life, for “insurance legislation.” Mr. Leisander 

4 two-time president of the association and 
was largely instrumental in securing the favor- 
able life insurance legislation now on the Cali- 
lornia statute books. 

J. B. Duryea, general agent Penn Mutual 
Life, for “education of agents.’ Mr. Durvea 
Was a pioneer in the campaign for proper 


1S 


leita. pers Ya 
lucatic n of life insurance salesmen: was one 
of the leaders in 


bringing the Carnegie school 
to S 


San Francisco in 1921 and has alwavs taken 


an active interest in the educa- 


tional work of the association. 

As rules for award of the trophy 
from Mr. Heron 
stipulates that: 

The trophy shall be the perma- 
nent property of the association, 
and shall be awarded at the last 
meeting of the fiscal year, to re- 
main in the possession of the re- 
cipient for one year unless other- 
wise withdrawn. Only members 
in good standing shall be eligible 
to receive the trophy. 

Control of the trophy shall be 
in the hands of a committee of 
control of five members, to be ap- 
pointed by the executive commit- 
tee for terms of three years. 
Members of the control committee 
may be appointed for more than 
one term. 

The basis of award stipulated 
by Mr. Heron is as follows: 

The trophy is to be awarded to 
the member who has, in the esti- 
mation of the committee of con- 
trol, during the previous fiscal 
year rendered the greatest service 
to the association or the cause of 
life insurance. This can constitute 
duties performed; any act of self- 
sacrifice or service in connection 
with life insurance or its applica- 
tion to human needs; any original 
idea, the development of which has 
resulted in furthering life insur- 
ance service, either educational, 
legislative or humanitarian, or any 
other service or activity deemed 
said committee. 


year to year, 


worthy by 


In presenting the trophy to the Northern 


California Association, Mr. Heron suggests 
that it be called “The San Francisco Idea” for 
“encouraging worthy service * * and 


lending dignity and permanent value to in- 
dividual effort and achievement; and thus rec- 
ognizing something that life underwriters’ asso- 
ciations have too long neglected.” 





GUARDIAN LIFE EXTENDS LIMITS 


Company Also Announces New Reinstate- 
ment Rule 


T. Louis Hansen, vice-president of the Guar- 
dian Life Insurance Company of America, New 
York, has notified all agents of that organiza- 
tion that the company’s limits on male and 
female life and endowment, five and ten year 
term, double indemnity, and substandard risks 
have been materially increased. The Guardian 
Life will now write up to $65,000 on standard 
male lives between the ages of twenty-six and 
forty-five, and similar limit extensions for 
varying amounts have been applied to other 
classifications. 

In making the announcement of this broad- 
ening of the company’s service, Mr. Hansen 
stated : 

“We have taken such action because we he- 
lieve it to be in accord with present underwrit- 
ing practices as well as because of a desire to 
co-operate to the fullest extent with the com- 
pany’s field force in meeting the growing de- 
mand for increased life insurance protection. 
In addition to the new limits of retention, an 
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extension of our reinsurance arrangements will 
enable additional dmounts, equal to 100 per cent 
of these limits, to be haxdled through rein- 
surance.” 

The Guardian Life, according to Rudolph 
C. Neuendorffer, its secretary, has also decided 
to accept, as of July 1, overdue premiums with 
interest thereon after the days of grace and 
within ninety days from the due date, upon sub- 
mission of a satisfactory application for rein- 
statement. Agencies will send in such forms 
for approval and the premium receipt is not to 
be delivered by the agency in such cases until 
notice is received from the home office that the 
application has been passed on. The new re- 
instatement rule will apply to policies under 
which the arrears are tendered on a cash basis 
and not to extension cases already provided for 
under existing regulations. A plea for an ex- 
tension of time after the expiration of sixty 
days from the due date will, as usual, call for 
a medical certificate. 


‘Etna Now Operates in Every State 

Hartrorp, Conn., July 7—No State in the 
Union is now without its organized force of 
“WEtna-Izers.” The A&tna Life Insurance Com- 
pany has been admitted to do business in the 


, 


State of Louisiana, which completes the list. A 
life agency has been established in New Orleans 
under the management of Otho Thomas, who 
has been with the A£tna for some time, having 
been previously connected with the Prudential. 
He is a member of the Life Underwriters As- 
sociation of Memphis, Tenn. This broadening 
of its facilities makes the AZtna a truly na- 
tional organization. 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE iN = 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES g 
IN AN AMERICAN COMPANY HAS BEEN MET BY AN: 
Aa 
. Adva é 
American Re-Insurance Co. ntageous | 
e = 
242 S. 13th Street Philadelphia, Pa. Ag ency Openings le 
Assets - - - - $3,869,053.52 Dg ) 
Capital - - - - 750,000.00 The Philadelphia Fire and Marine Insurance I 
Surplus se “ e 2 669,915.11 Company will establish a few more agency con- . My 
Voluntary Catastrophe Reserve 200,000.00 nections. ee 
Reserves - - ~ - 2,249,138.41 This is the kind of company it pays to repre- 
— powerful organization, reliable service ’ 
and a full line of desirable policies offering pro- \ 
RE-INSURANCE ONLY tection on property and commercial activities. c 
Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties r 
Competing with no direct-writing Insurance Company P H I L A D E L P H IA : 
Qualified before U. S. Treasury and Licensed by Principal States F I R E A N D M A R [ N E c 
Financially Strong  Conservatively Managed —Liberal Contracts INSURANCE COMPANY 
y 
CORRESPONDENCE INVITED 1711 Chestnut Street, Philadelphia, Pa. fi 
508 Walnut Street, Philadelphia, Pa. 
as 209 W. Jackson Blvd., Chicago, III. n 
125 Trumbull Street, Hartford, Conn. it 
204-14 Pine Street, San Francisco, Cal. 
Trust Company of Georgia Bldg., Atlanta, Ga. p 
1923 Supplement it 
to th 
Insurance Law of New York : 
: 
At its 1923 session, the Legislature of New York enacted 29 to 
laws, affecting 59 sections, the changes in 1923 being about four th 
times as many as usual. Owing to this situation, the compiler ‘i 
of the Insurance Law of New York, Amasa J. Parker, Jr., 
decided to publish a supplement to the last complete edition. 
This 1923 Supplement has been issued and contains 98 pages. BALTIMORE LIFE INSURANCE COMPANY ag 
The 1923 Supplement embraces reprints of sections amended, BALTIMORE, MD. we 
new matter being printed in italics and matter omitted being WILLIAM O. MACGILL, President 15 
shown in brackets. Agents desiring to connect themselves with a solid and progressive, yet 26 
oA ‘. ° . conservative Life Insurance Company, can address S. D. Powell, Secretary, : 
There are also copious notes after each section, showing the giving references. re 
purpose of the amendments. Industrial and Ordinary Life Insurance policies issued upon all attractive : 
forms of policies. 
Price, in cloth binding, $2.50 nae aes the 
cu 
THE SPECTATOR COMPANY 
CHICAGO OFFICE 135 WILLIAM STREET ex 
INSURANCE EXCHANGE NEW YORK ro 
Distinct : 
— istinetive Agency || : 
Ak 
® tric 
Service “ 
bee 
i HAMPTON ROADS 
The Mutual Benefit through its educa- ” 
’ ° . cor 
FT E AND M INE tional methods affords every opportunity tes 
RI) f LR to its representatives to so fit themselves It j 
| € that they may be competent to give sound To 
NSUP ance OMpatty advice to their clients along Life Insurance 140 
| lines. they 
NORFOLK, VIRGINIA be TO DS bull 
CISA - PE that 
THE MUTUAL BENEFIT a 
Address Home Office For Agency Connection LIFE INSURANCE COMPANY 2 
nd 
Organized 1845 Ki 
HENRY G. BARBEE JAMESA. BLAINEY GEORGEA. MorIN, Ww 
President Vice-Pres. and Managing Under. Newark : : : New Jersey : : 
Secretary Fire Dept ses 
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DALLAS RATE INCREASE 








Order, Effective at Once, Reaches Fire 
Companies 


PREVALENT HAZARDS BLAMED 


Mayor of City Objects, But Underwriters 
Association Says Action Is Justified 

DALLAS, TEx., July 7—The Dallas key rate 
for fire insurance was raised from I2c. to I5c. 
and that of Oak Cliff (the principal addition) 
was raised from 1I2c. to 20c. by order of the 
State Fire Insurance Commission July 1. The 
raise was effective at once. Local fire insur- 
ance companies have received new rate books 
and supplements from Austin ordering the 
change. 

Mayor Blaylock and City Attorney Collins 
began gathering data at once for a determined 
fight against the increased rate. The city com- 
mission has instructed the city attorney to go 
into the take 
possible step to prevent the increase from go- 
ing into effect. 

In the rate sheet analysis the deficiencies in 


matter throughly and every 


the fire alarm system increased the charge from 
Ic. to 2c., non-enforcement of the building code 
from 6c. to 8c., conflagration hazard from Ic. 
to 7c. and “28 per cent of the water mains in 
the mercantile district being less than eight 
inches” from 2c. to 3c. 

Total Dallas deficiency charges were 23c., as 
Credits allowed 
were about 34 per cent or &c., making the rate 
15C. 
36 per cent of the 19c. charged to deficiencies, 
reducing the rate 7c. to 12c. 


against 19c. on the old rate. 


Credits on the old rate amounted to about 


Opinion was expressed by Mayor Blaylock 
that the commission was acting from “pure 
cussedness.” 

“They have no grounds for raising the rate 
except on the 
have had this season,” he 


excessive number of fires we 


said. “Some time 
ago they made demands that larger mains be 
laid north of Pacific street from Harwood to 
Akard and east of Hawkins in the business dis- 
trict and that the building code be brought to 
date or another passed. Larger mains have 
been placed north of Pacific and funds are ready 
for the placing of a 16-inch main from Swiss 
to Williams on Good street. This will 
connect with all the intersecting mains and 
will provide sufficient 
It is to be laid when Good street is extended. 


main 
pressure and circulation. 


To lay it now the city would have to buy about 
1400 more necessary, that 
they might go around a Jong block. As to the 
building code, it has been revised to the extent 
that there is nothing the matter. These things 
will be fully brought out at a hearing whether 


feet of main than 


in court or before the commission.” 

J. W. Blanton, president of the Dallas Fire 
Association, “Offhand, | 
would say that the increase is justified and that 
we should do everything possible to secure a 


Underwriters said 


reduction by eliminating hazards in adequate 
Protection. It should be an easy thing to bring 
the building code up to requirements.” 
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Advices from Austin said that the raise in 


the Dallas rates “is a direct result of the fail- 
ure to replace the water mains in the business 
district with larger pipes as urged by the com- 
and also on ac- 


mission twelve months 


count of the antiquity of the building code and 


ago, 


failure to enforce it,’ according to G. C. 
Hawley, chief engineer of the commission. The 
Oak = Cliff, from 


artesian wells, is said to be insufficient for ade- 


water supply of derived 
quate fire protection. 

The injunction route in the courts to prevent 
the higher rate from going into effect is pro- 
hibited by the law creating the commission, but 
the courts may annul rate increases if found 
“unjust, unreasonable, or excessive.” 

Mr. Collins is of the opinion that the com- 
mission did not give sufficient notice of the 
raise in rates as is required by the law regulat- 
ing the commission. The law specifies that 
before the are the 
shall give a reasonable notice, not exceeding 
thirty days, and the notice shall be published in 
one or more papers of the State. 


rates raised commission 


Kansas Disapproves New Gas Explosion 
Clause 

Toreka, KAn., July 7—The Kansas Insur- 

ance Department has refused to approve the 

new gas explosion clause in the 

schedule for the State. The Kansas inspection 

bureau recently filed a new schedule for the 


basic rate 


use of natural and artificial gas in homes and 
business buildings of the State. 

The new clause was in line with the uniform 
the fire companies 
But for some years 


permit clause which 
have filed in other States. 


gas 


Kansas has had an eight-cent rate for the gas 
permit endorsement, while in adjoining States 
the rate is only four cents for the same per- 
mit. By the terms of the proposed new clause 
the rate for Kansas was to remain at eight 
cents. The Kansas Insurance Department rat- 
ing bureau would be pleased to have the new 
clause adopted in this State for the sake of 
uniformity, but it does not propose to permit 
the companies to make the change unless they 
change the rate also and make the rate uniform 
in Kansas as States at the same 
time the gas permit clause is made uniform. 


with other 

The State rating bureau has advised the in- 
surance company representatives that it will not 
approve this filing or permit the clause to be 
adopted in Kansas under the present circum- 
stances. 


Texas Association’s Officials 
The Texas Association of Insurance Agents, 
at its twenty-seventh annual convention held 
in the Galvez Hotel, Galveston, Tex., recently, 
elected the following officers for the coming 
vear: L. O. Jarrell, Houston, president; P. 
W. Williams, El Paso, Adams, 


Bryan, vice-president, and W. O. Wood, Hous- 


and George 
ton, secretary-treasurer. 

The executive committee is composed of: 
Craig Belk, Houston: A. P. Cunningham, Dal- 
las: F. M. Burton, Galveston; C. H. Walton, 
Fort Worth, and Davis Stribling, Waco. 
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IOWA FIELD MEN TO MEET 
Mid-Summer Outing Scheduled for July 
17 and 18 

Des Mornes, Ia., July 8—The Iowa Field 
Men’s midsummer outing is announced for July 
17 and 18, at Manhattan Hotel, on the shores 
of Lake Okoboji, Iowa’s famous summer resort. 
It will be a trinity of action engaged in by 
three organizations with George R. Crosley, 
chairman of the Fieldmen; O. J. Davis, chair- 
man of the fire prevention group, and W. A. 
Seely, at the head of the Blue Goose. Ample 
provision has been made for entertaining the 
ladies. 

On Thursday, the 17th, there will be a gen- 
eral Fieldmen’s meeting in the afternoon, to be 
a swimming party and elimination 
games and sports. Friday will be 

The first call to action will be at 
five o’clock that morning, to be followed by a 
fishermen’s breakfast at six o'clock. At from 
6:30 to 7:00 the fishing fleet will put out and 
the first launch sails for the grounds at 9:30. 
At 11 o’clock the launch, Iona, is-due to land 
with the ladies of the party on board. At high 
noon the fishing fleet will return and at one 
o'clock there will be a shore dinner. At 2:30 
that afternoon the finals of all contests will be 
pulled off and prizes awarded. 


followed by 
contests in 
the big day. 


Among the prizes offered to fishermen will 
be one for the heaviest fish, the heaviest game 
fish, the longest game fish, the largest catch 
and the heaviest catch. A fine of one dollar 
will be imposed on every fisherman who does 
not score. 


Hartford Companies Not Hard Hit by 
Tornados in Ohio 

Hartrorp, Conn., July 7.—The statement 
made by President Ralph B. Ives of the A®tna 
Fire Insurance Company immediately follow- 
ing the recent tornado disaster in Ohio, to the 
effect that the fire insurance companies of Hart- 
ford would not suffer heavy losses in that dis- 
aster because very little insurance covering 
tornado loss had been written in Ohio, has been 
borne out by the later reports. George R. 
Fulton, secretary of the Automobile Insurance 
Company, who has been in Ohio investigating, 
reports that the total losses for all insurance 
companies interested would not exceed $200,- 
The property damage was about $10,000,- 
ooo. Mr. Fulton went to Ohio to assist in re- 
lief work and adjust losses. 


ooo. 


Percy Bugbee Appointed Field Secretary 
of National Fire Protection Association 
The National 

announces the appointment of Percy Bugbee, 


Fire Protection Association 
formerly executive assistant in the association’s 
office in Boston, to the position of field secre- 
tary. Mr. Bugbee is a graduate of the Massa- 
chusetts Institute of Technology and has had 
three years’ experience in the executive offices, 
which training has given him an excellent work- 
ing knowledge of the duties of his new posi- 
tion. 
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Direct Agencies: 
Prompt Settlements 





ACCIDENT—HEALTH 
AUTOMOBILE and 
BURGLARY INSURANCE 


Surplus to Policy Holders, $2,654,000 
40 YEARS’ EXPERIENCE 


THE PREFERRED ACCIDENT 
INSURANCE COMPANY OF NEW YORK 
Kimball C. Atwood, President 80 Maiden Lane 











Thursday 
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STATE LIFE 


INSURANCE COMPANY 


INDIANAPOLIS 


MORE THAN 


TWENTY-ONE MILLION 
DOLLARS IN SECURITIES 


Deposited with the State of Indiana for the Sole 
Protection of Policyholders 


PROGRESSIVE 83 CONSERVATIVE 


The Growth of Oak 
The Solidity of Granite 


On Agency Matters Address, 
CHARLES F. COFFIN, Vice-President 























Manuals of Automobile, Compensa- 
tion and Liability Insurance 


THE SPECTATOR COMPANY isin a position to supply to Companies 
and Agents Manuals as follows: 


Combination Automobile Insurance Manual 
A complete, convenient and always up-to-date Loose-Leaf Book 
presenting in one volume all needed underwriting facts. All standard rules 
and rates for all classes of coverage. 

Full official serial number data. 

Prices (with loose leaf sheets up to date): 
Home Office Edition, cloth wing-fastener binder (a country-wide 
BAGMEGN) aici cients once sabe sw.disaisenie ceian cw ea Sale ha sit cioseeeaeeess oe seis $4.60 
With 1% inch ring binder, leather, $3.00 extra. 
With 1% inch ring binder, leatherette, $1.75 extra. 
Field Editions (Eastern, Southern, Western or Pacific), cloth wing- 
Pembener Sintier: SOOGU ois cnc: ccc cee vielen calvou neds Lenie te siaueienes $4.00 
With 1 inch ring binder, leather, $2.25 extra. 
With 1 inch ring binder, leatherette 1.50 extra. 


Manual of Compensation and Liability Insur- 
ance—Rules and Rates—THE BASIS MANUAL 


Hitherto in preparing manuals of rates for workmen's compensation an 
liability insurance, the compilers have confined their labors to individua 
States. Now that nearly half the States of the Union have enacted com- 
pensation laws, it has been found feasible to compile a basis manual ap- 
plicable to all States. Issued in loose leaf form. 

The rates given therein are the basis rates for all classifications, while 
differential slips containing the multiplier to be used in arriving at the 
manual rate for particular States will be supplied as desired. 


MANUAL OF LIABILITY INSURANCE—RULES AND RATES. 
Being basis rates for liability insurance in States having no compensation 
laws. Loose leaf form. Differential slips supplied as desired. 


Compensation Laws, Eighth Edition, 
December, 1923 


These Manuals are official and can be supplied in quantities to suit. For 
prices and further particulars, address 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 


Digest of Workmen’s 
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WESTERN UNION LIFE 


Licensed in Connecticut, Califor- 
nia, Colorado, Indiana, Illinois, 
Iowa, Idaho, Kansas, Minnesota, 
Missouri, Montana, Nevada, New 
Jersey, North Dakota, Ohio, Ore- 
gon, Pennsylvania, South Dakota» 
Utah, Washington, Wyoming and 
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HOME OFFICE—SPOKANE, WASHINGTON 


New York. 


TRUE UNCAPHER 
Vice-Pres. and Gen. Mer. 








ST. LOUIS SITUATION 


Reduced Scale of Commissions Now 
in Force 


FORECAST OF OPINIONS 


Bureau Companies Active in City—Possi- 
bility of High Loss Ratio Seen 

St. Lovis, Mo., July 7.—July 1 brought to 
St. Louis the 
ordered by the Western Union companies in 
Just what 
September 1 will bring is a matter for wide 
speculation in St. Louis insurance circles. But 
that it will bring something radically different 
from the present plan all seem to agree. 

Even up to the last minute there were some 
in St. Louis who persisted in the belief that 
the Western Union would not go through with 
its plans for St. Louis, but so far as can be 
ascertained all of the companies have officially 
notified their agents that the new scale is on, 


reduced scale of commissions 


their recent conference in Chicago. 


and on the surface at least a real effort is being 
made all around to put the new rules into effect. 
But the future—that's different. 

To date the Fire Underwriters Association of 
St. Louis has held no official gathering to con- 
W. D. Hemenway, presi- 
dent of the organization, has stated that there 
was nothing for the association to do; that it 


sider the new plan. 


Was not an association matter. Hence no special 
meetings of that body are anticipated. 

However, there have been some informal 
gatherings of leading agents. Nothing official. 
Just mere shop talk of men in the same line of 
business, and pertinent ideas have 
crystallized. It is not at all improbable that 
the September gathering of the Western Union 
will be furnished with the views of the local 
agents, either individually or collectively, on a 
limitation of agents, and other steps for the 
Protection of the agents. With the agents ac- 
cepting the new commission scale without an 
organized fight, they are in a very good position 
to submit to the Western Union counter sug- 
Sestions for further changes in St. Louis 


some 


In the meantime the Bureau companies have 
been more than busy in St. Louis. Field men 
and State agents have flooded into St. Louis to 
look the market over and line up leading agen- 
But the Bureau men are watching their 
Stop! Look! Listen! That’s the keynote 
At first glance the 


cies. 
step. 
most popular with them. 
new Western Union scale promised much for 
the Bureau companies, but a more careful sec- 
ond, third or fourth reading has revealed the 
many pitfalls contained therein for over-zealous 
Bureau business chasers. 
that the 
load the 
Louis with bad risks. 

In the instances where the Western Union 
has increased its scale of commissions the best 
Downtown top rates are 
offered for the cream of the business, while the 


One could almost say 
Vestern Union scale was intended to 
Bureau companies operating in St. 


business is sought. 


minimum commissions are tendered for the bad 
This condition holds the danger for 
the Bureau companies that agents with both 


business. 


Bureau and Union companies will be tempted to 
place their business where the best commissions 
may be obtained. If that rule is universally 
adhered to, the Bureau companies will get a 
very large volume in the down-town section. 
But it will bring with it a high fire ratio. The 
Bureau companies are offering high commis- 
sions on the kind of buildings that form the 
bulk of the down-town fire loss in St. Louis. 


La Paternelle to Retire from United States 

La Paternelle Fire Insurance Company of 
Paris is another of the old French companies 
to retire from the United States. It was an- 
nounced in THe Spectator of last week that 
the Nationale and the Phenix of Paris were 
retiring from this country, due to the continued 
low rate of exchange. La Paternelle has been 
doing a fire reinsurance business in the United 
States for the last ten Prior to the 
companies’ withdrawal, reinsurance negotiations 
have been completed with the Royal Insurance 
Company, New York, to reassume the liabil- 
ity which the Royal had previously ceded to it 
under another contract. 


31 


years. 


E. G. R. Schedule and Supplement 

The proposed universal fire insurance rating 
plan to cover the entire country is sure to be 
a live topic from now on. Those engaged in 
the fire insurance business to be 
thoroughly informed should not neglect to read 
the book entitled, The Experience Grading and 
Rating Schedule, with its supplement on un- 
derwriting profits, written and compiled by Ellis 
G. Richards, formerly United States manager 
of the North British and Mercantile of Lon- 
don, and who has also served as president of 
the National Board of Fire Underwriters. This 
valuable book is obtainable from The Spectator 
Company at $4 per copy. 


who wish 


Virginia Agents’ Meeting 

RicHMonp, Va., July 7——Arrangements are 
practically complete for the twenty-sixth an- 
nual meeting of the Virginia Association of 
Insurance Agents, to be held in Roanoke on 
July to and 11, with the Hotel Roanoke as 
headquarters. The committee in charge is com- 
posed of Charles I. Lunsord, chairman; L 
Izard and Chas. A. Caspair. Col. Joseph But- 
ton, Insurance Commissioner of the State, will 
be a speaker. 


American Fire and Marine Organized 

AustTIN, TeEx., July 7.—License to do busi- 
ness in Texas was granted by the Texas De- 
partment of Insurance to the American Fire 
and Marine Insurance Company of Galveston, 
Tex., with capital stock of $100,000 fully paid 
up. The company, which is a new concern, is 
to transact a general fire and marine business. 
It is incorporated by: J. F. Seinsheimer, H. 
Economidy and C. S. Kuhn, all of Galveston. 


Excelsior Insurance Increases Capital 

At a meeting recently, the Excelsior In- 
surance Company of New York increased its 
capital from $200,000 to $500,000, as was shown 
by a certificate filed with the Secretary of State 
at Albany. 
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GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia and Michigan. 


Address ERNEST C. MILAIR, Vice President and Sec’y 


THE EUREKA LIFE INSURANCE COMPANY 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOHN C. MAGINNIS, President JOSH. N. WARFIELD, Jr., Sec’y & Treas 
J. BARRY MAHOOL, Vice-President J. HOWARD IGLEHART, Medical Director 




















ACTUARIAL STUDIES 


Study No.1. ‘‘SOURCES AND CHARACTERISTICS OF THE PRIN- 
CiIPAL MORTALITY TABLES.”’’ Price $2.00 plus cost of deliver 
Study No. II. ‘‘CONSTRUCTION OF MORTALITY TABLES FRO 
ber RECORD OF INSURED LIVES.”’ Price $2.00 plus cost of 
delivery. 
Study No. IV. ‘GRADUATION OF MORTALITY AND OTHER 
TABLES.” Price $2.00 plus cost of delivery. 
Study No. V. CHAPTER ON “‘DISABILITY BENEFITS.” Price, 
$2.00 plus delivery charge. 
These volumes of about eighty pages each, bound in maroon cloth, are 
issued by the Actuarial Society of America. 
Good progress has also been made on the chapters ‘‘Construction of 
Mortality Tables (No. II.) and ‘‘Population Statistics” (No. III.). It will 
probably take several months to complete these for publication. 


THE SPECTATOR COMPAN 


CHICAGO NEW YORK 


We have a few desirable openings in Michigan, 
Kentucky, West Virginia, Alabama and North Carolina 
for experienced aggressive men with general agency 
qualifications. 


Participating 5.4% on instalment set- 
Non-Participating tlements. 
Age Limits 10 to 65 $12,000,000 Assets 
Disability Income $102,000,000 insurance in 
Double Indemnity force 

Atlantic Life Insurance Company 
RICHMOND VIRGINIA 




















WESTERN RESERVE 
LIFE INSURANCE COMPANY 
MUNCIE, IND. 

An Old Line Legal Reserve Company 
We issue all Standard forms of policies. 
Agents wanted in Indiana and Ohio. 

JOHN W. DRAGOO, Secretary 














MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 
and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experience 


and conspicuous success. 


THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


DANIEL BOONE, Jr., President JOHN M.SMULLIN, Secretary 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 
Largest Fraternal Benefit Society in the World Composed Exclusively of Women 


A “‘Millionaire’’ Fraternal Benefit Society 
The Rates Are Adequate 
The Membership is over 255,000 
The Reserve Fund is over $19,000,000 
Its Business Standing is of the Best 
Gives Safe Protection to Women and the Children of Its Members 
Cares for its Needy Sick 

B. A. Health Centers in Every City 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 

Write for information to 


MISS BINA M. WEST MISS FRANCES D. PARTRIDGE 
Supreme Commander, Port Huron, Mich. Supreme Record Keeper, Port Huron, Mich. 





YOU may be the fellow we want. 
WE may be the Company you want. 


LOUISIANA STATE LIFE INSURANCE CO. 


HOME OFFICE SHREVEPORT, LA. 
J.C. EVERETT, Mer. J. E. LEEPER, Mer., 
317 Wilson Bldg. P. O. Box 1077, 
Dallas, Texas Little Rock, Ark. 


Will open new terri- 
tory if justifiable. 











THE PEOPLES LIFE INSURANCE CO. 


of Illinois 


A Legal Reserve Co. Organized in 1908 
Every Desirable Provision 
Contained in our Policies 
Home Office Peoples Life Bldg. 
Chicago 


SEYMOUR STEDMAN, Pres. 
M. J. HIGGINS, General Agent 














ACACIA MUTUAL LIFE ASSOCIATION 


Insurance in Force Over $158,000,000.00 
Assets Over $10,000,000.00 


We issue all Standard Forms of Old Line Legal Reserve Policies 
at Net Cost to Master Masons only. 


To Agents who are Master Masons in good standing we offer: 
1. Liberal First Year Commissions 
2. Continuous Renewals—thus insuring an income for life 
to permanent Acacia Agents 
3. Real Home Office Cooperation 





WILLIAM MONTGOMERY, President 
Homer Building Washington, D. C. 
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The Liberty Fire 
Insurance Co. 
OF ST. LOUIS, MO. 





Over a million in assets and 
enjoying PROSPERITY, 
CONFIDENCE, PRESTIGE 
and SUCCESS. All due to 
unselfish management; to fair- 
ness and liberality in writ- 
ing Fire, Tornado and Auto- 
mobile Insurance. 








THE LIBERTY FIRE 
INSURANCE CO. 


J. C. BARDWELL, President 











Mutual Fire to Elect Officers on July 15 

INDIANAPOLIS, INp., July 5.—Officers of the 
Mutual Indian- 
apolis were nominated at a meeting of stock- 
Mrs. 


nominated 


Fire Insurance Company of 

holders at the home office here recently. 
Charlotte D. 
and elections will be held July 15. 


Riess, secretary, was 


London and Lancashire Appoints R. W. 
Thomas 

The London and Lancashire Insurance Com- 

pany announces the appointment of Robert ‘W. 

Thomas, Jr., as executive special agent for the 

with Hartford. 

Representatives of the company throughout the 


company, headquarters at 


entire territory covered by this office may avail 
themselves at any time of Mr. Thomas’ services. 









Tourist Baggage Insurance in 1923 
Net T.osses 
Name and Location of Company Premiums Paid 
Commerce, Glens Falls............ 58 
dated Assurance, London.... 34 
p PERG INGUIN VOU a6 ic Ke0er kd 10 
Eagle, Star & Brit. Dom’s, London 38 eas 
Glens Falls, Glens Falls.......... 5,000 62 
National Liberty. New York....... 654 ae 
Nev irk, Fire,” Newark. ;é¢< 0.00.0 990 38 
Norwich Union, Norwich.......... 2,651 816 
RAGE Nee Wage scents ytaconttes vehi 18,164 5,438 
Wbaiies Davis: -s ..cs53 0% cena 621 141 


Buys New Private Home 
George R. Packard, president of the reju- 
venated Lumbermens of Philadelphia, has 
bought the palatial home of Mrs. Mary H. 
Maule at Villanova, Pa. 


TORNADO COVERAGE IN IOWA 
Demand Stimulated by Recent Severe 
Losses Throughout the State 
Des Mornes, IowA, July 5.—A series of 
severe storms covering most of the State cul- 
minated recently in a tornado which struck 
Des Moines and Central Iowa shortly after 
midnight June 28. The damage in the city is 
estimated at a half million dollars, and in the 
State at large the will much 
larger sum. Four tornado insurance companies 
report that around 1000 residences and business 
houses were either wholly or partially unroofed 
and the drenching rain which followed greatly 


loss reach a 


damaged merchandise and household effects. If 
the loss reported by these four companies is 
taken as a criterion it is safe to estimate that 
at least 2500 properties were damaged. 
Hundreds of windows were broken, many of 
from 
men 


large plate glass. The loss 
source will be enormous, 
The loss from wind, hail and floods is 


Insur- 


them being 
this 
claim. 
the worst in the history of the State. 


insurance 


ance adjusters are busily engaged in making 
a careful survey of the damage done, but it 
will be several weeks before the amount can 
be definitely measured. Hail insurance com- 
panies were congratulating themselves that for 
the months of April and May there was not a 
single hail storm reported anywhere in the 
State, but the last half of June nullified this 
Des Moines 


with such vengeance has greatly stimulated the 


record. The storm which struck 
demand for tornado insurance in the city and 
agents have not failed to take advantage of 
the situation. 


Security National Fire Organized 

The Security National Fire Insurance Com- 
pany of Galveston, another new Texas com- 
pany now in process of organization, has com- 
pleted its election of officers and directors as 
follows: 
Shearn Moody: vice- 
president, J. H. Langben; secretary and treas- 


Mills ; 


Officers.—President, 


urer, John B. managing underwriter, 
Theo. M. Webb. 

Directors—W. L. Moody, Jr., J. H. Lang- 
ben, C. W. Nugent, Dave Fahey, W. D. Haden, 
Frank B. Markle, W. J. Shaw, Shearn Moody, 
E. H. Ivey, Raymond C. Stone, O. H. Polley 


of Center, Tex.: H. Milton Farrier of Omaha, 


Tex., and C. A. Schriener of Kerrville, Tex. 
Mr. Webb, managing underwriter, is a sea- 
soned insurance official of more than twenty 


years’ experience. He has been associated re- 
cently with the Republic Fire Insurance Com- 
pany of Dallas, and at present with Cravens, 
Dargan & Company of Houston. It is his in- 
tention to take up his new duties sometime in 
August. 

Papers of incorporation were applied for in 
Austin, last week, and the company proposes to 
begin writing business early in the fall. 
Providence Washington Appoints R. F. 

Moore 

Robert F. Moore, of the Commercial Union 

Assurance Company at Albany, N. Y., has 


been appointed special agent for the New York 
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suburban territory of the Providence Washing- 
ton Insurance Company, Providence, to succeed 
Louis H. F. Peck, resigned. 

Mr. Moore has had much experience both in 
the home office and in the field and is well qual- 
ified to take up his new duties. 


New York Rating Organization Upheld 
(Concluded from page 3) 
are not violative of any law, unreasonable, 
oppressive or unjust. 

One of the contentions of the thirty-one peti- 
tioning companies had been that the Rating 
Organization had been discriminatory in its ac- 
tions, but it was pointed out that membership 
therein is open to the objecting companies upon 
the same terms as those applying to any other 
member and that all the present members have 
joined under the terms existing. It was there- 
fore held that there could not be real dis- 
crimination within the meaning of the phrase 
and Judge Dowling’s decision quoted his author- 
ity in the following words: 

The test is laid down in People ex rel. New 
York Fire Insurance Exchange vs. Phillips, 237 
N. Y. 167 (at page 172): “If equality and 
fairness to all is found, no discrimination can 
be said to exist.” 


Martin M. Higgins Promoted 

Martin M. Higgins, formerly underwriter in 
charge of the Automobile Insurance Company’s 
Atlantic Marine Department at Philadelphia, 
has the home office as 
agency manager of the ocean marine depart- 
ment. Mr. Higgins has 
Philadelphia by Frank J. Hanratty, formerly 
State agent for the Western marine depart- 
30th Mr. Higgins and Mr. 


been transferred to 


been succeeded at 


ment at Chicago. 
Hanratty have been connected with the marine 
department of the company since the zone plan 
of operation was adopted in 1920. 
Queensland Insurance to Broaden 
Activities Here 

The Queensland Insurance Company of Syd- 

Australia, which doés a marine business 


ney, 
in the United States, is to enlarge its under- 
writing here in the future. By July 15 the 
company expects to import $1,000,000 to the 
United States, and to establish offices in the 
Cotton Exchange Building, New York. W. J. 
Comans will be the United States manager, 


and will conduct the business here. 


Richmond Fire Exchange to Meet on 
July 18 

Ricumonp, Va., July 7—The Richmond Fire 
Exchange will elect officers for the next year 
at the annual meeting of the Exchange to be 
held on July 18. 
Coraland, the country home of Douglas Wherry, 
The 


Marine will be hosts at a 


The meeting will be held at 


one of the members of the Exchange. 
Virginia Fire and 


picnic supper following the business session. 


Association ad- 
August 


—The South Eastern Underwriters 
vises that there will be no July or 
this year, but a September meeting which will prob- 


ably be held in Hartford, Conn. 


meeting 
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PHOENIX 7s 

ASSURANCE COMP: NY, LTD. ¥ 

OF LONDON > 

100 William St., New York x ; 
PHOENIX 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


CRSA: 








a 


Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, 

Rent, Rental Values, Use & Occupancy, Riot & Civil Commotion, 

Public Liability, Workmen’ s Compensation, Burglary & Theft, 
Accident & Health, Plate Glass, Golfers. 









LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 





Established 


LONDON GUARANTEE &% ACCIDENT CO, Ltd.” 


Head Office 55 Fifth Ave., New York 
C. M. Berger, United States Manager 


Philadelphia Branch Office 
Wood Building, 512-514 Walnut , Philadelphia, Pa. 
ELMER A. LORD & CO.., Resident Managers. 5 Milk Street, Boston, Mass. 


- LONDOR 
ENGLAND 





CRUM & FORSTER 


GENERAL AGENTS 
110 WILLIAM STREET NEW YORK CITY 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 
The North River Ins. Co., N. Y. 
Union Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Polic’, N. Y 
Guaranty Fire Assurance Corp., N. Y 


HAROLD JUNKER, Mgr. Pacific Coast Dept. 


F. M. GUND, Mgr. Western Dept. 
San Francisco, California 


Freeport, Illinois 











INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1924 


Reserve for Unearned Premiums .............. $1,251,042.79 

Crier DOA SU ee ee pee eee 307,400.33 

NSE one ree nicap sole aie res wie w $500,000.00 

CUI SRIINS ics owies os keels se es 1,103,162.36 

Surplus to Policyholders................... 1,603,162.36 
OR [SS 2 a es eg $3,161,605.48 


Wm. H. Palmer, Jr., Vice President 
Wm. Palmer Hill, Asst. Secretary 
J. M. Leake, General Agent 


Wm. H. Palmer, President 
B. C. Lewis, Jr., Secretary 
J.C. Watson, Treasurer 








LOYAL TO FRIENDS AND TO LOYAL AGENTS LOYAL 
Organized 1855 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK, NEW JERSEY 
JANUARY 1, 1924 
Capital, $2,250,000.00. Net Surplus, $4,251,619.22 
Surplus to Policyholders, $6,501,619.22 
Assets, $14,683,598.32 Liabilities, $8,181,979.10 
NEAL BASSETT, President 


JOHN KAY, Vice President WAITE BLIVEN, Vice Pres. 
A. H. HASSINGER, Secretary WELLS T. BASSETT, Sect. 














Housekeeping 


Of immediate importance to the safety of every 
building is what we term ‘‘Housekeeping.”’ Es- 
pecially is this true of the plants and mercantile 
establishments where oily waste, shavings and 
other rubbish accumulate rapidly and where such 
seemingly insignificant items affect insurance 
rates. 

Impress this fact on the minds of your clients, 
remembering, too, that The Continental stands 
behind you with ample service where the more 
complicated forms of fire prevention and protec- 
tion as well as schedule rate checking are encount- 
ered. 


Ask the Continental Special 


She CONTINENTAL 
INSURANCE COMPANY 


EIGHTY MAIDEN LANE, NEW YORK, N. Y. 


CASH CAPITAL 
TEN MILLION DOLLARS 


HENRY EVANS NORMAN T. ROBERTSON 
CHAIRMAN OF THE BOARD PRESIDENT 


NEW YORK CHICAGO MONTREAL _ SAN FRANCISCO 





























THE EXPERIENCE GRADING 
AND RATING SCHEDULE 


By E. G. RICHARDS 
Formerly U. S. Manager, North British & Mercantile Insurance Company, 
and a former President of the National Board of Fire Underwriters. 


A practical treatise on the computing of 
FIRE INSURANCE RATES 


From Actual Experience Costs 


Because of his extensive experience in fire underwriting 
and his close study and analysis of its various phases, 
there is probably no one in the fire insurance business 
better qualified than Mr. Richards to furnish the 
long-sought key to the problem of fire insurance rate- 
making from actual costs. 


FIRE INSURANCE RATING 


is a most important subject and no fire underwriter 
can afford to overlook Mr. Richards’ carefully worked 


out system. 
Cloth Binding, 220 pages 
Price, postpaid, $4 
Bound in with the above-named book is now included Mr. Richards’ 


pamphlet (sold separately at $1 per copy) on 
FIRE UNDERWRITING PROFITS 
as related to 
EXPERIENCE RATE-MAKING 


a striking analysis of underwriting results for 22 years, and an argument for 
a change in the manner of computing underwriting profits. 


THE SPECTATOR COMPANY 


Selling Agents 


CHICAGO NEW YORK 
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FIRE INSURANCE NOTES AND EVENTS 


1) 











NEW YORK SURVEYS 

Will Business Fall Off?—The evidence 
seems fairly conclusive that the slackening up 
of business which began some three months ago 
is now reaching the fire insurance business, and 
is fairly well spread throughout the country. 
What are the prospects for its continuance? 
They are very good. The United States has 
enjoyed unusual prosperity at a time when busi- 
ness has been dull in some of the other coun- 
tries. It is only natural to suppose that our 
turn for dull business will come—in fact, it 1s 
here. Under the present method of conducting 
our banking operations, and manufacturing, 
there is no great danger of an undue surplus 
of manufactured goods accumulating; the re- 
lations between the markets, the manufacturers 
and the banks are so close to-day that it is very 
easy to shut off manufacturing when the de- 
mand slackens and not wait until the real 
calamity occurs. It is just as well, therefore, 
for the business of fire insurance to make up 
its mind that it will share in the decreased busi- 
ness that is probably going to last for a while. 
There is a conviction on the part of the final 
buyer that prices have been maintained at a 
point above what was necessary for a decent 
profit. This has now become sufficiently wide- 
spread to affect buying. 
of the situation, this is a healthy condition. It 
is to be hoped that those who control prices will 


As a general aspect 


read the handwriting on the wall. 

The Ethical Aspect of Garment Under- 
writing.—Fairly definite information which 
after all only confirms previous knowledge, has 
been produced within a week as to the heavy 


liability caused to the insurance fund by the 
losses among garment makers. View it in any 
light you will, the record is decidedly bad. The 
loss record, for instance, in the sprinklered 
risks, is a little bit higher than in unsprinklered 
risks, showing that if there is anything of a 
moral hazard it is somewhat widespread. What- 
ever may be done with the garment business, 
the question arises as to the ethical aspect of 
it. If a large and important industry such as 
this is written at a loss, that loss, of course, not 
being carried by the companies but by other in- 
surers, then have not the other insurers a just 
claim for a reduction in their rates, on the 
ground that they must have paid an excessive 
rate in order to cover the substantial losses 
which are contantly incurred in the garment 
making business? We repeat, whatever inter- 
est the companies may have from an underwrit- 
ing standpoint, the primary thing to be con- 
sidered is the ethical aspect of the proper dis- 
tribution of the insurance charges among dif- 
ferent contributors. This happens to be a State 
in which there is an anti-discrimination law, 
which is another reason for considering this 
aspect of the matter. 


BOSTON AND VICINITY 


Because the proponents of the reciprocal 
bill insinuated that Representative Shattuck, 
chairman of the House Ways and Means Com- 
mittee, to which the bill was referred after 
passing the Senate, was influenced by the fact 
that he was a director in a bank which had 
as one of its depositors a large 
House was “up in 


sritish in- 
surance corporation, the 


arms” when the bill came before them. Mem- 
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anywhere 











ber after member assured Representative Shat- 
tuck that they would stand back of him. Mr. 
Shattuck enjoys the reputation of being one 
of the most sterling and esteemed members of 
the House. 

Robert A. Sullivan, for the past twenty 
years associated with Hinckley & Woods, was 
elected president of the Insurance Society of 
Massachusetts at its annual meeting recently. 
Mr. Sullivan has always been active in the af- 
fairs of the Society and has earned the popu- 
larity of its many members. He was in charge 
of several of the “shows” given annually by 
the organization and has been associated with 
it since its inception. The motion to change 
the name of the Society to the Insurance So- 
ciety of Boston met with considerable opposi- 
tion, finally being laid on the table indefinitely. 

To Close Branch Office.—The Philadel- 
phia branch office of the Westchester Fire will 
be closed and the business of this district is to 
be transferred to New York. Thomas L. Wil- 
son, manager of the branch here, will estab- 
lish a fire insurance agency with J. J. Birchall 
under the firm name of Wilson & Birchall and 
will open offices soon at 220 South Fourth 
street. 

Named Special Agent of Newark Fire.— 
Joseph Mottet has been named special agent of 
the Newark Fire for Eastern Pennsylvania, 
Maryland and Delaware. His office will be at 
423 Walnut street, this city. 


PHILADELPHIA NOTES 
B. Mitchell Simpson, widely-known Phila- 
delphia insurance man, sailed July 2 for a three 
months’ trip to Europe. He was accompanied 
by John E. Mason, Jr. Mr. Simpson is a mem- 
ber of numerous Philadelphia clubs and is 
secretary of the Eastern Pennsylvania division 
of the Amateur Fencers League of America. 
William E. Bates, Philadelphia 
manager of the Liverpool, London and Globe, 
has become associated with the insurance firm 
of Stokes, Packard, Haughton & Smith. 
R. W. Lawson, of New York, has lately 
joined Stokes, Packard, Haughton & Smith. He 
will have charge of the marine insurance de- 


former 


partment. 


LaSalle Fire Appoints M. B. Griffin 
The LaSalle Fire Insurance Company, New 
Orleans, La., recently announced the appoint- 
ment of M. B. Griffin to the position of man- 
Mr. Griffin was formerly 
America Fore fleet as 


aging underwriter. 
connected with the 
special agent. 

Since the resignation of H. H. Rimington 
as vice-president and managing underwriter of 
the company, the present officers of the com- 
G. W. Stubbs, president; 
F. Voss, 


pany are as follows: 
C. D. Caffery, vice-president; C. 
secretary-treasurer. 
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Public Accountant 


Actuarial 


Actuarial 








HARRY C. LANDWEHR 
Certified Public Accountant 
Insurance a Specialty 
75 Maiden Lane New York City 





Telephone Beekman 3461 


FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Indianapolis, Ind. 
Des Moines, lowa 


Hume Mansur Bldg. 
Hubbell Building 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 FRANKFORT ST. NEW YORK 




















Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 
American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National Hartford Casualty Co. 
American Equitable U.S. Fire Indemnity Company 


Fidelity-Phenix Stuyvesant of America 
Insurance Co. Automobile Insurance 








JULIAN C. HARVEY, F. A. I. A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING SL. LOUIS, MO. 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg.. OKLAHOMA CITY, OKLA. 

















State Pa. BROKERS’ LINES SOLICITED 














Actuarial 








Established 1865 
David Parks Fackler Edward B. Fackler 
William Breiby 


FACKLER, FACKLER & BREIBY 
Consulting Actuaries 
Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 








Joseph H. Woodward Richard Fondiller 
Harwood E. Ryan 
Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Examinations and Audits in 
all Branches of Insurance. 


75 Fulton Street New York 








DONALD F. CAMPBELL 


CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 





JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate Actuary 


322 HURT BLDG. ATLANTA, GA. 


F. M. SPEAKMAN, C.P.A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 














A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 


ABB LANDIS 


Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N.W. Independent Life Building 














FREDERIC S. WITHINGTON 


F.A.1.A. 


CONSULTING ACTUARY 


Insurance Exchange Bldg., Suite 948-949 
DES MOINES, IOWA 


SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 














Conservation Specialists 


The Otis Hann Company, Inc. 
“Life Insurance Service’’ 
10 So. La Salle St. Chicago, Ill. 


References Covering Past 23 Years 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 














W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 





I. M. RUBINOW, Ph. D. 


CONSULTING ACTUARY 
and STATISTICIAN 


Workmen's Compensation 
Liability and Casualty Lines 


Industrial Funds, ete. Philadelphia 


1600 Bankers’ Trust Bldg. 














Consulting Engineers 











PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 











JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 
Group, Industrial and Special Classes. 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 


165 BROADWAY NEW YORK CITY 








FREDERICK A. WALDRON 
CONSULTING ENGINEER 


Designer of 
HOME OFFICE BUILDINGS 
Full Architectural and Engineering 
Services Available 
37 Wall St. Tel. Hanover 6718 New York City 
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Miscellaneous Insurance 








Statisticians 











STATISTICS 


Annual statements, writings, can- 
cellation and reinsurance schedules, 
special calls and all work requir- 
ing the use of tabulating machines. 
Also overload work. Expert comp- 
tometer operators on short notice. 


FENWAY COMPANY, INC. 























Whitehall 20 Vesey Street 
7796 New York 
Underwriters 


Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 











Indiana Commissioner Warns Companies 


INDIANAPOLIS, INb., July 7.—Thomas S. 


McMurray, State Insurance Commissioner, in 
a letter to life insurance companies has called 
attention to the State law requiring a medical 
examination of all applicants for life insurance 
policies. Mr. McMurray said he had been in- 
formed that some companies were issuing poli- 
cies on the basis of medical examinations made 
from six months to two years prior to the time 
the policy was taken out. 

A letter sent by the Commissioner to life 
companies in the State says: 


You are advised that the issuing of any pol- 
icy on the life of any person in the State of 
Indiana, in an amount in excess of $500, sub- 
sequent to a reasonable length of time for the 
company to make its decision following the 
medical examination referred to in the statute 
herein quoted, is a violation of both the spirit 
and the letter of the Indiana law and must be 
discontinued at once. 


Manual for Life Agents 


“Life Insurance Law Manual for Agents,” 
by Wilfried Bovey, B. A., LL.B., Montreal, has 
been published by The Spectator Company, 135 
William street, New York, at $3 per copy. The 
manual is designed to give its practical life in- 
surance man a working knowledge of life in- 
surance law. Legal phraseology is avoided. 
The book deals first of all with definitions of 
the principal terms of life insurance, then de- 
scribes the law regarding contracts, bene- 
ficiaries, assignments, rights of creditors, in- 
Surers, agents, etc. Though it is not a com- 
plete index to statutes, there are numerous ref- 
erences to special features of the law in the 
United States and in the provinces of Canada. 
—Monetary Times. 


DENOUNCE PART-TIME AGENTS 
Tulsa Association of Life Underwriters 
Adopts Condemnatory Resolutions 
OxKaLaAHoMA Ciry, OK3aA., July 5.—Part-time 
in the life insurance business were 
vehemently condemned in resolutions recently 
adopted by the Tulsa Association of Life Un- 
derwriters. Objection to permitting such agents 
to continue selling policies has been gradually 
increasing within the Association and led to 
the acceptance of denunciatory opinions ex- 

pressed as follows: 


agents 


Resolved, That the Tulsa Underwriters Asso- 
ciation, now and here, go definitely on record 
as unalterably opposed to the writing of life 
insurance by any person, whomsoever, who has 
full-time employment and obtains full-time com- 
pensation from any other employment whatever 
except from the life insurance business; and 
that whenever such person is discovered writing 
life insurance or holding license to write life 
insurance, the Association write to the general 
agent under whom the business is written and 
to the employer who pays his salary, setting 
forth clearly and definitely the Association’s 
attitude in this matter. 

The Association’s attitude toward life insur- 
ance agents in banks was voiced in a manner 
which left no doubt of the members’ stand on 
the subject and the resolution finally agreed on 
with reference to this phase of the situation 
read: 

Resolved, That the Tulsa Life Underwriters 
Association go definitely on record as unalter- 
ably opposed to the employment of life insur- 
ance agents in banks. That no officer or em- 
ployee member of bank-loan committees, or 
director of a bank (having any occupation ex- 
cept that of life insurance) should be allowed 
to sell insurance at all; that wherever an em- 
ployee of a bank is found selling life insurance 
or holding a license to sell life insurance, the 
Association write the president of the bank and 
the general agent under whom the life insurance 
is written, placing clearly before them the atti- 
tude of the Association. 


Metropolitan Honors William B. Rogers 
PHILADELPHIA, Pa., July 2.—In recognition 
of this twenty-five years’ service with the 
Metropolitan Life in this city, the company has 
presented William B. Rogers with a gold medai 
and diamond. Mr. Rogers’ territory is in 
Manayunk. He is one of nineteen veteran em- 
ployees of the Metropolitan throughout the 
United States and Canada to receive this award 
for long and meritorious service. 
George A. Selig Goes With Atlantic Life 
RicuHmMonp, Va., July 7—George A. Selig 
has resigned the district agency of the Phoenix 
Mutual at Winston-Salem, N. C., to accept a 
general agency for the Atlantic Life of Rich- 
mond. Mr. Selig will continue to make his 
headquarters in Winston-Salem. Prior to 
engaging in the life insurance bustness, he was 
an advertising expert, and also did organiza- 
tion work for the Kiwanis clubs. 


Charles S. Medsker Appointed 
INDIANAPOLIS, IND., July 7.—Charles S. 
Medsker, superintendent for the Prudential in 
the New Albany district for three years, has 
been promoted to the superintendency of the 
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Indianapolis district to fill the vacancy caused 
by the death of James H. Hughes. He will 
take over his new duties July 14. 


W. J. Charmack Joins Automobile Insur- 
ance Company 


William J. Charmack, secretary to the Union 
Hispano Americana Fire and Marine Insurance 
Company, has resigned in order to become a 
member of the staff of the New York marine 
underwriting department of the Automobile In- 
surance Company of Hartford. 


Anti-Discrimination Bill Fails n Louisiana 

New Orveans, La., July 5.—The so-called 
“Anti-Discrimination” bill, fathered and spon- 
sored by the Louisiana Insurance Society, met 
its quietus in the Senate by a vote of 20 to 12. 


George B. Jennings Heads S. E. U. A. 
Committee 

RicHMonpD, VA., July 7—George B. Jennings, 
Virginia State agent for the Royal and the 
Newark, was re-elected chairman of the Vir- 
ginia committee of the South Eastern Under- 
writers Association when that committee held 
its organization meeting on July 7. 





PERSONAL ITEMS 








Stanley Cottle, of Moose Jaw, Sask., has 
been appointed agency manager of the 
Northern Life Assurance Company of Canada, 
with headquarters in the Northern Life build- 
ing, Winnipeg. Mr. Cottle, who has been 
with the Northern Life for the past four years, 
came to Canada twelve years ago from Eng- 
land. He will be assisted in his duties by Ira 
Stratton as agency manager. 


John W. Clegg, former president of the 
Philadelphia Association of Life Underwriters, 
and one of the leading producers of the Home 
Office Agency of the Penn Mutual Life In- 
surance Company, was unanimously elected 
chairman of the executive committee of the 
Philadelphia Association of Life Underwriters 
at the June meeting of the committee. 


Harry R. Brainard has been appointed gen- 
eral agent for the Eagle Indemnity Company 
of New York for Buffalo and the surround- 
ing country. He is widely known as a man 
who is a careful underwriter and an expert in 
insurance matters. His office is excellently 
equipped to render excellent service in all cas- 
ualty and bonding lines. 


Mr. and Mrs. Orville Thorp will leave 
Dallas, Texas, in July for California, where 
Mr. Thorp will attend the annual convention of 
the National Association of Life Underwriters. 
From California they will go to New York city, 
sailing on August 5 for an extended tour of 
France, Spain, Switzerland and Italy. They 
will return to Dallas on November 1. 


President W. J. Williams of the Western 
and Southern Life Insurance Company, of Cin- 
cinnati, has sailed for a tour of Europe. Mrs. 
Williams and family are accompanying him and 
the party will be gone for some weeks. 


T. E. Braniff, head of T. E. Braniff & Co., 


Oklahoma City, and his family, left early in 
July, on a motor trip to the Northern lakes. 
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Field Annuals 


Insurance Directories 


for 


*Greater New York 
+New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included tnat will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. 


























AGENTS AND BROKERS! ADD TO YOUR 
INCOME! 


LEARN OF NEW OPPORTUNITIES FROM THE BOOK 


SURETY BONDS 


BY EDWARD C. LUNT 


A well known surety official and underwriter of long experience 


THE CHAPTER TITLES EMBRACE 
Preliminary and General Topics Judicial Bonds 


The Underwriting of Fidelity Risks from Contract Bonds 
the Standpoint of the Principal Depository Bonds 
Underwriting of Fidelity Bonds from the Fiduciary Bonds - 


Standpoint of the Obligee 
Special Classes of Fidelity Bonds The Custody of Collateral Security 
Prohibition Bonds 


Position Fidelity Bonds : d 
Special Fidelity Bond Topics License and Permit Bonds 
Special Classes of Surety Bonds 


Bankers’ Blanket Bonds . . 
Public Official Bonds—General Considera- | AUtomobile-Conversion Bonds 


tions A Diffident Word to Home Office Execu- 
Public Official Bonds—Certain Important tives 
Species of the Genus Suggestions to Agents 


TABULAR INDEX—FIRST AID TO AGENTS 


An appendix contains a Tabular Index which is described as “First Aid to Agents,” and 
which, with notes, occupies 12 pages. It lists about all the important kinds of bonds that 
commonly come up in the day’s work, shows the classification of each, lists the page of the 
General Manual where it is treated and the section of this book where it is dealt with, and 
refers to notes giving general underwriting information about particular bonds. 

Surety Bonds contains 370 pages of information which will be found of great service by 
surety underwriters, agents and brokers. 


Price per Copy, $2.50, Delivered. Discounts in Quantities. 


THE SPECTATOR COMPANY 
Selling Agents 


CHICAGO NEW YORK 

















Inheritance Taxation 


A Talking Proposition 
for Life Insurance 


The third edition of Gleason & Otis on Inheritance Taxation 
has just been published, treating of the Inheritance Tax Law, 
State and Federal, under six topics as follows: 


1. The nature of the tax and the constitutional 
principles that limit and control its imposition. 

2. The different transfers taxable, viz., by will, 
interstate law, gift in contemplation of death, 
life insurance, etc. 

3. The parties and their interests, residence of the 
decedent, relationship of the beneficiaries, ex- 
emptions, life estates, remainders, mortuary ta- 
bles and calculations of the value of life interests. 

4. The property transferred and the problems aris- 

ing out of its situs and valuation. 

Procedure, necessarily confined to the New York 

practice, though it is largely followed in other 

States, and authorities from these States are 

cited where applicable. 

6. General resume of the statutes and an extended 
discussion of the provisions of the Federal and 
New York acts. 


or 


There was quite a wide sale of earlier editions of this book 
among insurance men. 

The new edition is a modern, complete and exhaustive 
treatise on the problems arising from graded inheritance tax- 
ation rates, non-resident estates and conflicting jurisdictions, 
with the statutes of the several States and the new Federal 
Act and Regulations. 


Life Insurance and Inheritance Taxation 

Insurance of the inheritance tax provides a means for paying 
the tax due on any estate without sacrificing any part of the 
estate by a forced sale in an unfavorable market. To that 
extent insurance of the inheritance tax assists the Government 
and State authorities in collecting the tax due promptly. 

Therefore Life Insurance and Inheritance Taxation is prov- 
ing a very vital question with Insurance Agents, and this new 
edition of Gleason & Otis on Inheritance Taxation ought to 
have a large sale in the insurance field. 

The Federal statutes of 1919 taxes insurance policies aggre- 
gating more than $40,000 as part of the estate although payable 
direct to a beneficiary. Under new law life insurance policies of 
non-resident decedent are not taxed. 

The increase of inheritance taxation, both State and Federal, 
makes it advisable to create a sinking fund through life insur- 
ance for the payment of such taxes in order to preserve intact 
the securities of an estate. 

Every estate of over $50,000 must pay a Federal tax and every 
estate must pay a tax in the State of domicile, in almost every 
State. 

Changes Since Previous Edition 

New Federal Act in effect November, 1921. 

New Federal Regulations as to Procedure, approved July 
1922. 

New statutes, 1921 and 1922, in eleven States. 

Rates increased, 1921 and 1922, in ten States. 

Statutes amended in other States. 

The special chapter on life insurance, page 1029 of the new 
edition, reviews the authorities in the several States on the 
subject of life insurance as related to Inheritance Taxation. 


One Volume, 1224 pages, bound in Buckram 
Price per copy, $15.00 


THE SPECTATOR COMPANY 
elling Agents 
CHICAGO liad NEW YORK 











Thursday 








